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Join us as we celebrate
              the best of the best.
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Investors for 2014
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McSAM People’s Choice deadline is Feb. 14; 
deadline for all other categories is Feb. 28

Designation, continuing 
education classes begin 

continued on page 2

This year’s McSAM Awards com-
petition and event has many new and 
exciting aspects. Under the direction of 
Sales and Marketing Council Chair Kelly 
Hoodwin and McSAM Chair Rich Gard-
ner, McSAM is growing and expanding. 
The 2014 McSam Awards that will be held 
on Thursday, April 10, at the Hotel Inter-
Continental. The official call for entries is 
available at McSamAwards.com. 

The McSAM Awards were cre-
ated in 1979 by the Sales and Marketing 
Council of the Dallas Builders Association 
in recognition of Sales and Marketing 
excellence. The prestigious McSAM 
Award is given to builders, developers and 
associates who have made a significant 
and creative contribution in residential 
marketing through specific achievements 
during 2013.

Deadline to enter the People’s 
Choice categories is Feb. 14. Entries in 
all other categories will be due on Feb. 
28, with judging occurring in early March. 

This year’s awards show will include 
more than 40 categories in addition to 
Builder of the Year and Community of 

Year awards. A team of builder leadership 
invited was assembled to serve on the 
program’s advisory committee. Their task 
was to review all categories, requirements, 
partnerships and overall event. The group 
shared ideas and suggestions that became 
the guidelines for this year’s program.

Thoughtful consideration was given 
to categories to recognize the current prod-
uct within the marketplace, while allowing 
for expansion of categories by the judges 
should entries suggest. All entries will be 
considered and placed within a category 
where it can find the best opportunity for 
recognition.

Also new this year is a streamlined 
entry process. The goal is to make sub-
mitting your entry simple and easy. If 
you missed the entry prep workshop held 
last month, you can view it on video at 
McSAMAwards.com.

Partnership opportunities are now 
available, ranging from the $8,000 exclu-
sive Title Partnership (Presented By:) to 
the $500 level. Please direct questions to 
Dallas BA Director of Member Services 
Misty Varsalone, 214-615-5005. 

Bonded Builders Warranty, Lee Lighting will 
again reward membership recruiters with trip 

   The Dallas BA will partner 
with E&M Consulting this 
spring for the New Home & 
Remodeling Show at the Plano 
Centre. This consumer show 
will be held March 22 & 23. 
   The Show features the lat-
est in new home construction 
trends as well as the finest in 
remodeling techniques for any 
upcoming home improvement 
project. Show attendees can 
take advantage of this “one 
stop shopping opportunity” to 
meet industry experts one-on-
one and compare exhibitors 
to find the expert who will best 
suit their needs.
   Once again, there will be a 
show stage with professional 
demonstrations and consumer 
classes. The show will feature 
a Green Zone, Market Bazaar, 
the Home Depot Kids Work-
shop, the Habitat for Humanity 
Re-Store and more.
   More than 200,000 tickets 
will be distributed to local busi-
nesses in Plano and surround-
ing communities. In addition, 
the show will be promoted in a 
special 8-page tabloid in area 
newspapers.
   Dallas BA members receive a 
discount to exhibit: $995 for an 
8x10 booth or $495 for a 6-foot 
draped table.
   Visit PlanoHomeShow.com 
for information. 

This year, membership recruiters 
who bring in just eight new members 
will once again be rewarded with a trip, 
thanks to trip partners Lee Lighting and 
Bonded Builders Warranty Group, who 
have underwritten the trip for several 
years. 

One partnership is still available 
for $7,500.

Any member recruiting eight 
full memberships (does not include 
Additional or Affiliate Memberships) 
between Nov. 1, 2013, and Oct. 31, 
2014, will be awarded a 4-day trip to 
a wonderful destination with fellow 
Dallas BA members.  Recruit 16 and be 
awarded a trip for two.  Or participate 
in the “buy-on” by reducing the cost of 
the second trip.

Next year’s trip will be in February 
2015; the location will be announced 

soon. 
2013 membership recruiters and 

their guests recently returned from 4 
nights/5 days at the Live Aqua Resort 
in Cancun. They were:

John & Barbara Bynum, KWA 
Construction;

Geanie Vaughan, Lee Lighting;
Misty Varsalone, Dallas BA staff; 
Bill & Juanita Deal, Bonded Build-

ers Warranty; 
Chip Chamberlain & Gayle 

Thatcher, Caprock Construction; 
T.W. & Linda Bailey, Bailey Fam-

ily Builders; 
Robert & Yvonne Cresswell, 

Cresswell Enterprises; 
Joe & Kay Chamberlain, Caprock 

Construction; 
Jeff & Ricki Dworkin, JLD Cus-

tom Homes; 

Tom & Laureen London, Thomas 
Signature Homes; 

Frank & Gail Murphy, Wynne/
Jackson Inc.

Dallas Builders Association membership recruiters and their guests enjoyed a stay 
at the Live Aqua Resort in Cancun in January.

Rich & Kimberly Messenger, 
Texas Door & Trim.

For information contact Misty 
Varsalone at 214-615-5012.

By Paul Evans, CGA, CGP
BMC

Sales and Marketing Class, Feb. 
19, Presented by StrucSure Home 
Warranty

This first Designation class for 
2014 should really be called Marketing 
and Sales. We will discuss in detail how 
to get your company noticed in the field 
of hundreds of builders and associates 
out there in your community. Making 
yourself different than the rest. We will 
discuss how to get the most out of you 
marketing dollars and how to even get 
your company name out in the world for 
free. This is not just a Marketing 101 
class that you would get in college, this 
class is tailored for the building industry 
and taught by an instructor that has been 
in sales and marketing for over 30 years. 

Build it and they will buy, product-
driven builders tell themselves. How-
ever, customers may have their own 
ideas. If you follow the steps to find the 

www.McSAMAwards.com
Deadline to Enter: February 28

April 10, 2014
Hotel InterContinental

right niche for your company, you’ll be 
well rewarded. Covering four essential 
topics, this course will help you turn 
your business into a profitable, market-
driven enterprise. As a graduate of this 
course, you will be able to: 

  • Gather and organize market 
data; 

  • Use market information to deter-
mine the most profitable locations, types 
and pricing for new home construction; 

  • Describe methods for gener-
ating and attracting buyers for your 
product; and

  • Identify an effective process for 
selling your product to customers.

At the end of this course we will 
then discuss how the best way to qualify 
the customer to see how he/she will fit 
your niche and make more profit in less 
time for your staff. You will be using 
this sales method in all aspects of your 
business, not only selling homes but 

50+ Builders Attend Contract Class Jan. 23
From left are instructor and co-author of the contracts, James Rudnicki, Bush Rudnicki Shelton; lunch 
partner Jessica Goehring, Builder Agent Network; education title partner Tiffany Acree, StrucSure 
Home Warranty; and Dallas BA Executive Officer Phil Crone. Attendees received updates on the new-
ly revised TAB Contract Package. They came away with information on the numerous improvements 
to the contract, including a new construction services agreement between the builder and prospective 
clients; performance standard updates and numerous other changes that reflect best practices and 
up-to-date construction transactions; integration of warranty and performance standards, including 
foundation performance to reflect current engineering practices. Eighteen contracts were sold on-site 
that day, but you can still get yours by going to www.texasbuilders.org.
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Thanks to the collaborative efforts 
of Dallas Builders Association staff, 
members and our community partners, 
housing related advocacy in the North 
Texas region is on a strong and produc-
tive pace for 2014.

In the City of Dallas, the Associa-
tion is working on behalf of its members 
on multiple fronts. In what has been a 
multi-month process, Dallas BA staff 
and members have been visiting with 
city staff and officials in an effort to get 
revisions in the city’s Conservation Dis-
trict (CD) ordinance. As currently writ-
ten, the vagueness of the ordinance has 
resulted in costly and prohibitive design 
restrictions for builders. And for the City 
of Dallas, multiple challenges arise as 
citizens in various neighborhoods often 
have differing stances on how, or even 
if, their home, and their property rights, 
should be impacted by the application 
of the conservation district.

Dallas’ Zoning Ordinance Com-
mittee is now in the process of re-
viewing and seeking revisions to the 
ordinance. The Dallas BA has made our 
members’ voice heard during multiple 
meetings and has seen headway in get-
ting our ideas into the mix. With regards 
to the determinations of eligibility for a 
conservation district application, pro-
posed revisions include better defining 
“architectural significance,” requiring 
at least 75% of lots are developed with 
buildings that are at least 25 years old 
and a minimum of lots that would be 
required to apply. This would be a mea-
sure in a pre-application process that 
would also include public meetings to 
educate property owners of the purpose 
of the CD being sought, as well as the 
impact it would have on their property 
rights. Equally important could be a 
more responsible threshold for approv-
ing a CD. Along with the needed rule 
that boundaries of the proposed CD 
cannot be gerrymandered during the 
process, increasing the percentage of 
property owners’ signatures for approval 
to 75 has also been proposed. 

As a partner in the Dallas commu-
nity, Dallas BA is working with others 
to identify city processes that could 
be addressed in an effort to promote 
growth in Southern Dallas. With the 
goal to help Dallas be proactive, avoid 
overregulation and increase efficiency, 
the conversation includes initiatives 
that would benefit all areas of the city. 
From removing uncertainties in zoning 
and streamlining the building inspection 
process, to encouraging development 
incentives and infrastructure, to ad-
dressing the costs of tree mitigation, the 
Association is looking for an outcome 
that not only grows South Dallas, but 
the overall economy as well.

In Garland, the Association is 
closely monitoring the city’s process 

as it moves to draft an encompassing 
development code. Covering items such 
as zoning, building design, landscap-
ing and tree preservation, subdivision 
regulations and requirements for light-
ing, the end result will have an impact 
on how developers and builders do 
business in Garland. Work sessions of 
the City Council and Plan Commission 
begin in mid-February, and Dallas BA 
staff will work with members to identify 
any areas of concern. 

Our work is never focused on one 
sector or city, but rather a healthy hous-
ing environment for all of North Texas. 
To do that, we need relationships with 
the decision makers. And it is good 
for all involved when those decision 
makers are supportive of policies that 
not only free up home builders and de-
velopers from overregulation, but also 
understand economic and infrastructure 
development needs. With that in mind, 
the Association is keeping a close eye 
on the upcoming cycles. Texas begins 
early voting for primaries on Feb. 18, 
with primary election day on March 
4. This will be followed by municipal 
elections in the May timeframe, giving 
only a short hiatus before Texas holds 
general elections in November. 

During this time, voters statewide 
will not only decide who will hold 
seats for a U.S. Senator and the state’s 
share of the House of Representatives, 
Governor, Lt. Governor, Attorney 
General, Comptroller, State Senators 
and Representatives and more. Texans 
will also vote for County Judges, Com-
missioners, City Mayors and Council 
Members, as well as a needed funding 
avenue to help get Texas roadways up to 
date. Basically, the governing footprint 
of the Lone Star State from toe of the 
boot to the rowel of the spur. When all 
is said and done, it will be important 
that those holding the reins are housing 
friendly.

The Dallas Builders Association 
will closely monitor all of this, taking 
opportunity to weigh in on key issues 
and officials. Advocacy, it’s what your 
Association does for you. 

Do Business 
With a Member!

Last Month’s 
Featured Associate:

Suncoast Post-Tension
Details at DallasBuilders.com 

with your trade and vendor partners. 
A continental breakfast and lunch 

will be served, compliments of Hotch-
kiss Insurance Agency and DOW Build-
ing Solutions.

We hope to see you there! 

Continuing Education, 
Presented  by StrucSure Home 
Warranty

The month of February also marks 
the start of the Building a Better House 
series of classes, presented by title part-
ner StrucSure Home Warranty. This is 
a series of seven classes that starts with 
the foundation and builds from there in 
each of the seven months these classes 
are offered.

The first class on Feb. 12 is on 
“Foundations, Concrete and Soil.”  Our 
featured speaker is Brian Eubanks with 
Paragon Structural Engineering, LTD.  
Come and learn about soils and when to 
use different foundation technologies - 
injections, traditionally suspended, post 
tension, piered foundations, pier and 
beam, crawl space or Slab Tek system.

The next six classes will cover 
Building Envelope and Insulation, 
HVAC, Advanced Framing, Roofing/
Windows/Siding, Interior Design and 
Lighting, and Building Science. Each 
class will feature speakers who are 
specialists on each topic.  

All classes start at 10 a.m., are 
three hours long and include lunch, 
compliments of BMC, Prosperity 
Bank and DOW Building Solutions, 
all for $40 for members and $50 for 
nonmembers.

Get Started on A Designation!
Coming March 5, don’t miss the 

opportunity to start working on a des-
ignation by taking the Builder Assess-
ment Review (BAR) for the Certified 
Graduate Builder (CGB) designation or 
the Professional Remodeler Experience 
Profile (PREP) for the Certified Gradu-
ate Remodeler (CGR) designation.  
These are both 3-hour timed tests to 
assess the areas where your knowledge 
is strongest, where it is weakest, and will 
determine the courses required for you 
to obtain your CGB or CGR.

Hurry and register for one of these 
tests as registration closes on Feb. 24!  
Visit the Calendar at DallasBuilders.
com or contact Director of Education 
Stephanie Bosslet at 214-615-3881 for 
details.

February 
brings great 
education 
opportunities

Newest Graduate Master Builders
Three builders earned their Graduate Master Builder professional designations after suc-
cessful completion of the Dallas BA’s recent “Diversification” class. From left are Miguel 
Ramirez, CAPS, CGB, CGP, GMB, Mardlf Designs International LLC; Shelley Malone, 
CGP, GMB, Shelley Malone Custom Builder, Inc.; Chad Volkerding, GMB, ParkView 
Homes, LLC, Overland Park, KS; and Ed Harrison, CGB, GMB, Harrison Homes, Instruc-
tor.

Business Management Class 
Clent Kingsbery, CGP, Holiday Builders Texas; and Tracy Mitchell, CGB, Tracy Mitchell 
Custom Homes; earned designations in December. Paul Evans, CGA, CGP,  BMC, was 
the instructor.
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NEW MEMBERS

Associate of the Year
2012

StrucSure 
Home Warranty

StrucSure Home Warranty 
is a proud member of the
Dallas Builders Association

* All claims handled on a case-by-case manor.

If you use StrucSure Home Warranty on all 
of your projects, you could be eligible for a 

General Liability underwriting discount.  
Ask me how that works.

 Tiffany Acree, CGA, CGP
Vice President of Sales, North Texas

StrucSure Home Warranty
Million Dollar Producer 2011, 2012

  : 817-726-6880 (cell)   
tacree@strucusre.com 

www.strucsure.com   :   www.s-rmg.com

What Does Your Warranty Cover?
OVERVIEW OF COVERED STRUCTURAL COMPONENTS

Load-Bearing Columns

Floor Framing System

Roof Framing Systems

Copyright 2011 StrucSure Home Warranty.  All rights Reserved.     07.19.11ae

Load-Bearing
Beams 

and Girders

Headers

X

Foundation 
Systems
and Pier

Foundation 
Systems and 

Footings

Lintels

Load-Bearing
Walls / Partitions

Soil Movement 
Issues

StrucSure Checklist

�  Structural Claims COVERED 

 
(including Soil Movement issues)

�  100% Customer Satisfaction Guarantee 

�  IMMEDIATE covereage from closing day

�  QUICK Approval, 24-48 hours

�  Quick and EASY online home enrolments

�   FREE- Sales and Marketing tools and      

 
on site  training

�  Local Dallas/Fort Worth office

 Insurance designed
for builders

Make an educated decision. Know your 
policy limits and exclusions.  Call 972-512-7741 
or visit www.hiallc.com for more information.

Does your policy cover damage resulting
from faulty construction?
Ours does.

CLASSIFIEDS 

11 lots available in the Rosehill 
Meadows subdivision in Garland.  
Close to I-30, the George Bush turnpike 
and Lake Ray Hubbard. Call Marc at 
214-703-8061.

LOTS FOR SALE

AR RESIDENTIAL DESIGN INC.
Specializing in new Residential Plans

Stock Plans & Affordable Fees
Established 1987      972-250-4262

* * * * *
Low-priced MLS listings for builders! 
John Wood, Realtor, 972-404-9000.

SERVICES

COMPANY FOR SALE

NEED A FRESH START WITH 
INSTANT CREDIBILITY?

Instantly assume the credibility of 
a 24-year-old upscale, established 
building firm with no debt, no liabilities 
and a stellar reputation. Talk to this 
soon-to-retire local builder. Call Gary 
at (214) 676-5410.

The Multifamily Superintendent of the 
Year award goes to Stan Wallace, 
ICI Construction, left. Making the 
presentation are Dave Tague, MFBC 
Chairman, and Rene Grossman, 
MFBC board member.

The Multifamily Builders 
Council presents $5,000 
to the Samaritan Inn. 
From left are Scott Oberle, 
MFBC board member; 
Lynne Sipiora, executive 
director of the Samaritan 
Inn; Balon Bradley, Sa-
maritan Inn board member; 
and Dave Tague, MFBC 
chairman

Multifamily Builders Council

North Dallas/Collin County 
Division Bowling Tourney

Title partner Texas Door & Trim
1st place

2nd place
3rd place

Visit DallasBuilders.com for 
complete contact information 

on these new members.

BUILDERS
Capital Renovations Group
Paul Zuch
(214) 495-7200 

Carpets Plus Home Renovation Design 
Center
Jennifer Homeyer
(940) 382-4340

 HC LOBF Arlington, LLC
Debra Meers
(817) 200-6543 

Hillwood Communities
Elaine Ford
(972) 201-2934  

Landon Homes
Tanya Smith
(214) 707-0347

Peterson Designs Inc.
Don Peterson
(214) 202-1452

R-Fifty Green Homes LLC
Richard Houston
(214) 663-8435 

The Newport Group, Inc.
Joe Jackson
(214) 827-0807

ASSOCIATES
3D Family, Ltd dba Cornerstone Roofing
Donna Carter
(972) 596-3488

Airco Air Conditioning, Heating, Plumbing
Greg Talley
(817) 590-0088 
(Air Conditioning/Heating M/D)

Bay Equity Home Loans
Bryan Brush
(214) 770-5603
(Financial Services)

D & K Contracting
David Meyers
(888) 746-3330
(Framing Contractor)

Dallas Remodeling Group (Floor N More)
Iris Garza
(972) 906-8880 
(Floor Covering Supply)

Designer Glass Specialties
Jeff Benson
(817) 284-6362
(Mirror/Shower Door Installer)

Glisworks Engineering & Consulting
Peter Glismann
(972) 533-2938 
(Engineers - Consulting)

Glass Doctor of North Texas
Lawrence Patterson
(972) 271-6800
(Window Installation)

Kitchen Solvers of North Dallas
Eric Rognlien
(469) 400-0906 
(Carpentry Contractors)

Lasting Impressions Landscape
Harold Jones III
(469) 338-8691 
(Landscape Architects/Design)

Merrill Lynch
Shawn Groves
(972) 386-1340
(Financial Services)

Mier Law PLLC
Brian Mier
(972) 619-6290 
(Attorneys)

Paragon Structural Engineering, LTD.
Brian Eubanks
(Engineers - Consulting)

PIRCH
Tamera Wood
(469) 371-9541 
(Appliances M/D)

Squeegee Squad
Jack Ruegsegger
(866) 927-4669
 (Cleaning Service/Construction)

AFFILIATES
Allegiance Title Company
Robert Salgado
(972) 630-4700 
(Title Insurance)

Alliance Bank
Joe Chenault
(972) 772-2390
(Financial Services)

Bay Equity Home Loans
Blake Andrews
(903) 732-7204
(Financial Services)

Capital Title of Texas, LLC
Alicia Long
(972) 473-7610 
(Title Insurance)

Glass Doctor of North Texas
Mitch Lambert
(972) 271-6800 
(Glass-Stained/Solarium/Structural Block)

Kidd Roofing
Jeff Marshall
(972) 823-7663 
jmarshall@kiddroof.com 
(Roofing Contractors)
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