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The Dallas BA’s Certified Aging-
In-Place Specialist (CAPS) train-
ing program has been approved 
for 20 hours of occupational 
therapy education by the Texas 
Board of Occupational Therapy 
Examiners.

n n n
The Dallas Builders Associa-
tion Golf Open is scheduled for 
Monday, June 26, at Brookhaven 
Country Club. The tournament  
begins at noon with registration 
and lunch, followed by a shotgun 
start at 1:30 p.m. More than 
250 golfers are expected. The 
entry fee is $125 for individuals 
or $500 for a 4-person team. 
Partnerships are available. Visit 
DallasBuilders.com for informa-
tion or contact Misty Varsalone 
at misty.varsalone@dallasbuild-
ers.com.

 n n n
The Dallas BA announces its 
continued partnership with 
E&M Consulting to produce 
the annual Membership Direc-
tory. E&M will soon contact all 
members about advertising op-
portunities. E&M is extremely 
professional and produces a 
high quality publication, and 
we ask that you give E&M a 
moment of your time. If you 
would like to advertise, please 
contact Josh with E&M Con-
sulting at 972-346-6513, 800-
572-0011, or josh@emconsult-
inginc.com.  

McSAM Awards announces 2017 winners

Entries are now open for the 
2017 ARC Awards, which recognize 
excellence for associates, remodelers 
and custom builders. This year’s gala 
is being presented in partnership with 
Bonded Builders Warranty Group and 
will be held Saturday, Aug. 19, at the 
Westin Galleria in Dallas. KJ Custom 
Screens & Designs will host the cocktail 
party to kick off the event. 

“We’re very excited about this 
year’s awards program, and the com-
mittee has made a few changes that 
we think will enhance the event,” said 
ARC Chairman John Todd of Elite 
Remodeling. 

“We’re adding more categories 

with new price points. There are several 
new categories for custom builders un-
der $1 million.”

Another big change will be in 
the Associate of the Year Award, ac-
cording to Todd. “This year, builders 
and remodelers who enter ARC will 
nominate associate members, who will 
then complete a free Associate of the 
Year entry.”

The deadline for entries will be 
June 30 at 11:59 p.m. ARC entry fees 
are $125 per category.

ARC Awards partnerships range 
from $500 for a Silver Partner to $2,000 
for a Platinum Partner. Details can be 
found on DallasBuilders.com.

2017 ARC Awards 
makes call to enter

Members, Staff Testify on Tree Mitigation
Reginald Rembert of Rembert Custom Builders, Wes Wigginton of the 
Greater Austin HBA, Dallas BA Executive Officer Phil Crone and Alan 
Hoffmann of Hoffmann Homes testify in support of Senate Bill 744. See 
details on page 2 in Home Front by David Lehde.

APRIL 13, 2017
9:00am - 11:30am
CROWNE PLAZA HOTEL IN ADDISON

PRESENTED BY: 
Don’t miss your chance, register online now at

www.DallasBuilders.com

Dallas BA Member: $15
Non-Member: $25

THE SPEAKERS

This new event is intended to be a general meeting of the 
membership for an insightful conversation about the Dallas area 
housing market’s challenges and opportunities. The program will 
be a panel discussion led by Meyers Research with a group of 
leading industry professionals including a local land developer, 
national and regional volume builders and a Dallas area custom 
builder. 

The Summit will use specific data to delve deeper into specific 
questions that everyone in the industry is asking, such as:

• When will the labor shortage ease up? 
• What role will millennials play in the Dallas market? 
• How has President Trump’s first 100 days impacted 

housing? 
• How will rising interest rates, land prices and material 

costs impact housing affordability?

Registration includes breakfast compliments of StrucSure 
Home Warranty. 

Scott Davis
Meyers Research

Lake Coulson
NAHB

Rob Paul
Toll Brother, Inc. 

Justin Webb
Altura Homes

Michael Turner
Classic Urban Homes

Frank Murphy
Wynne/Jackson, Inc. 

The Dallas Builders Association 
has announced winners of its 38th An-
nual McSAM Awards, presented March 
25 in partnership with StrucSure Home 
Warranty. The McSAM Awards are held 
each spring to recognize “maximum 
creativity in sales and marketing.” 
More than 330 entries were received 
this year, and winners were named in 
63 categories.

The awards gala held at the Westin 
Galleria Dallas was a sellout. Television 
personality Amy Vanderoef was the 
master of ceremonies. 

In the industry-judged awards, 
Drees Custom Homes was awarded 
the McSAM Builder of the Year.  Vil-
lage at Twin Creeks by Green Brick 

Partners was named Master Planned 
Community of the Year - 600 acres or 
less, and Harvest by Hillwood Com-
munities was named Master Planned 
Community of the Year - 600 acres or 
more. Industry experts from around the 
country including builders, architects, 
interior designers and new home mar-
keting professionals judged the awards.

Highland Homes won the presti-
gious People’s Choice Builder of the 
Year honors. Windsong Ranch by Terra 
Verde Group, LLC was named People’s 
Choice Community of the Year.

The People’s Choice competition 
rewards builders and developers based 
on consumer voting. To identify the 
People’s Choice winners, the Dallas BA 

People’s Choice Builder of the Year: Highland Homes

People’s Choice Developer of the Year: Windsong Ranch by Terra Verde Group

enlists a third party firm that sends an 
online survey to hundreds of homebuy-
ers, asking for feedback on everything 
from home design, sales experience, 
customer service, community lifestyle 
and overall satisfaction. Respondents 
were also asked to rate – on a scale from 

zero to 10 – how likely they would be to 
recommend a particular builder or com-
munity to a friend or family member, 
which is considered the gold standard in 
customer satisfaction surveying.  This is 
the sixth time that Highland Homes has 
received this honor.

Exhibit space opens for 
Dallas Builders Show

Planning is well underway for the 
Fifth Annual Dallas Builders Show, 
being held Oct. 12 at the Plano Centre. 

The Dallas Builders Show is a pre-
mier opportunity to showcase products 
and services to a wide variety of resi-
dential construction professionals with 
over $60 million in buying power. The 
Show attracts builders, remodelers and 
developers from across North Texas.

As always, Dallas Builders Show 
ticket sales will benefit Operation 

FINALLY HOME. This is a great op-
portunity to meet the heroes receiving 
mortgage-free homes from the Associa-
tion’s charity of choice. In addition to 
the must-see products and exhibits, the 
Dallas Builders Show offers up-to-date 
and innovative education for all building 
professionals.

Again this year, all Show events—
including the opening session at 1 
p.m.—will take place on the tradeshow 
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Dallas BA Offers Support for Needed 
Legislation in Committee Hearings

Members Celebrate 
Milestone Anniversaries

Membership Chairman Jeff Dworkin, center, and Dallas BA President Mi-
chael Turner, far left, congratulate Past President Bob Cresswell of Cress-
well Builders and present him with his milestone anniversary plaque in 
recognition of 45 years of membership. Also on hand for the presentation 
were Geanie Vaughan of Lee Lighting and Bill Deal of Bonded Builders 
Warranty Group, underwriters for the Milestone recognition program.

Jody Hanson 
of Anderson 
Hanson Blan-
ton accepts 
the Milestone 
Award for 30 
years of mem-
bership in the 
Association. With 
her are Michael 
Turner, Geanie 
Vaughan, Jeff 
Dworkin and Bill 
Deal.

Frank Zwick accepts the Milestone An-
niversary plaque on behalf of Garland 
Insulating, who has been a member for 
45 years. Membership Chairman Jeff 
Dworkin presented the award.

Justus Carlie of Kelly-Moore 
Paint Co. accepts the 5-year 
Milestone coin, presented by 
Membership Chairman Jeff 
Dworkin at the March 23 Af-
ter Hours.

There are several key pieces of leg-
islation that have been proposed in the 
Texas Legislature that are of key interest 
to the home building industry. Two of 
those bills important in addressing the 
affordability of housing are now deep 
into the committee hearing process.  
And members and staff of the Dallas 
Builders Association have joined the 
Texas Association of Builders (TAB) 
in offering support for the bills during 
their first hearings.

On Monday, March 20, members 
and staff from Dallas BA joined staff 
and members from the TAB and the 
Home Builders Association of Greater 
Austin to testify and register support for 
Senate Bill 744, by Senator Lois Kolk-
horst (R-Brenham), before the Texas 
Senate’s Intergovernmental Relations 
Committee. The tree mitigation credit 
bill would require cities that impose 
tree mitigation fees for tree removal to 
give property owners adequate credits 
for planted trees. 

SB 744 strengthens and provides 
incentives for property owners to plant 
trees in order to satisfy municipal 
requirements pertaining to tree mitiga-
tion. The bill’s intent is to ensure that 
trees planted by the property owner 
are given a credit that recognizes the 
future growth of that tree and that the 
credit count towards remaining mitiga-
tion fees.

Often, residential developments 
face huge cost increases due to tree 
mitigation. The developer must either 
reduce the number of lots that can be 
developed or pay high mitigation fees. 
As a result, it becomes too cost prohibi-
tive to provide homes at a price point 
that buyers can pay. This includes homes 
for those buyers at the entry level or in 
moderate incomes. 

Dallas BA Executive Officer Phil 
Crone told Senators, “It really should 
have us asking the question, is it about 
the trees or is it about the fees? This bill 
makes it about the trees.”

The tree planting credit would help 
offset the mitigation fees that many 
developers and builders are forced into 
paying due to the capacity available 
on residential lots. SB 744 gives the 
property owner the opportunity to off-
set mitigation fees by recognizing that 
properly planted trees grow larger than 
just the diameter at the time of planting.  

The bill also protects the concept of 
local control. SB 744 does not impede 
on a municipality’s authority to imple-
ment or enforce tree preservation and 
mitigation ordinances. Cities would 

still have the power to list protected or 
heritage trees, tree preservation require-
ments, approved tree planting lists and 
the many other provisions they currently 
enforce. 

SB 744 helps alleviate the rising 
regulatory cost related to tree mitigation 
and helps keep home prices closer to a 
level that can be absorbed by entry level 
and low to moderate income buyers, 
while providing an incentive to plant 
trees. SB 744 has a companion bill in 
the Texas House of Representatives, HB 
2052 by Dade Phelan (R-Beaumont).

Joining Phil Crone at the Capitol 
were Dallas BA members Alan Hoff-
mann of Hoffmann Homes and Reginald 
Rembert of Rembert Custom Builders, 
along with staff Director of Government 
Affairs David Lehde.

On Wednesday, March 29, the 
House Ways & Means Committee held 
a hearing on HB 1449 by Ron Simmons 
(R-Carrollton) that would prohibit cities 
and counties from mandating dangerous 
linkage fees on all new construction.   
Tim Jackson of Tim Jackson Custom 
Homes, past president of both Dallas 
BA and TAB, traveled to the Capitol to 
join TAB in offering support of the bill. 

Prior to the bill receiving a hear-
ing, Dallas BA sent a letter in support 
of HB 1449.

A linkage fee is a tax disguised as 
a fee that cities in California and a few 
other states impose in a costly effort to 
help subsidize low income housing. The 
fee is usually assessed on a per square-
foot basis and once implemented, the 
fees have a trend of increasing.  Even a 
small linkage fee can price prospective 

buyers out of new entry-level homes. 
A linkage fee of just $3 per square 
foot would have a drastically negative 
impact on a moderately sized 1,800- 
square-foot entry-level home, result-
ing in a construction price increase of 
$5,400. This cost grows even higher 
when passed on to the home buyer and 
amortized over the life of a home loan.

Instead of improving housing af-
fordability, linkage fees increase the 
cost of housing for everyone, including 
low-income renters. Due to the increase 
in construction costs, linkage fees would 
make it harder to deliver projects for low 
income renters in the future. 

There are more equitable and less 
burdensome ways to fund housing, if 
that is a priority for the community. 
Imposing a hidden tax on just one in-
dustry and making it difficult to produce 
affordable housing projects is not the an-
swer. Instead, cities could first consider 
addressing a key underlying factor that 
is a challenge to housing affordability, 
that being unneeded and burdensome 
regulation that drives up the costs of 
construction.

HB 1449’s companion bill is SB 
852 by Senator Jane Nelson (R-Flower 
Mound). The work on the bills men-
tioned here, and others, is far from over. 
Dallas BA government affairs staff com-
municates daily with TAB and we will 
continue to offer advocacy in the legisla-
ture as needed. We also remain engaged 
on local municipal ordinances, as well 
as federal legislation in Congress, that 
have an impact on our industry. 

Tracy Mitchell selected as 
March Designee of Month

Congratulations to our Designee 
of the Month Tracy Mitchell of Tracy 
Mitchell Custom Homes. She has been 
a Certified Aging-in-Place Specialist 
(CAPS) since 2014 and also has her 
CGB, CGP and GMB.

In order to highlight our outstand-
ing designation programs and education 
here at the Dallas BA the Education 
Committee each month will highlight a 
different designation and an outstanding 
member who holds that designation.

The CAPS designation program 
teaches the technical, business manage-
ment and customer service skills essen-
tial to competing in the fastest growing 
segment of the residential remodeling 
industry: home modifications for the 
aging-in-place. The CAPS designation 
offers your potential clients what they 
need most: reassurance that you’ll help 
them make the choices that will allow 
them stay in their homes safely and 
securely.

Although Tracy Mitchell carries 
several designations, her CAPS desig-

nation is near and 
dear to her heart. 
Tracy’s brother 
was involved in 
an accident that 
left him wheel-
chair bound. This 
incident changed the way Tracy looked 
at the way people live and how the home 
is such a large part of that. 

She now incorporates universal 
design, the type of design taught in 
the CAPS designation courses, in all 
her homes. Tracy builds many second 
homes and retirement homes around 
Cedar Creek Lake, where she loves edu-
cating her clients on this commonsense 
type of design.

Tracy believes that her designa-
tions set her apart from her competition 
and that continuing education keeps her 
ahead of the game. Tracy has completed 
18 hours of continuing education at the 
Dallas BA this year and truly believes 
the classes as well as the networking 
keeps her connected to our industry.
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723 W 10TH BISHOP ARTS ±50’ X195’
MULTIPLE UNITS 4 STORIES - $275,000

5610 BIG A RD. ROWLETT
± 4.52 ACRES • TX – $699K

2202 - 2206 ARROYO, DALLAS • MF2 
DALLAS MEDICAL AREA • 100’ X 150’ $550K  

4020 W MILLER RD, GARLAND • REDEVELOPMENT SITE
±14.9 ACRES •  CALL FOR PRICE

4501 AFTON RD • MF2 
± 90’ X 150’ BEST OFFER

For Specific Needs, Contact
t2 Real Estate 

214-827-1200 
info@t2realestate.com

5223 COLUMBIA AVE • MF2 
± 65’ X 170’ BEST OFFER

3851 LAFAYETTE, FORT WORTH 
MUSEUM AREA • UP TO 3 UNITS $315K

312 N LANCASTER, DALLAS 
±100’ X 183’ UP TO 5 STORIES $450K

TED DAY 
214.272.3431

PAULA SEUMALO 
214.827.1200

THOMAS DOAN 
469.248.0940

TROY CORMAN 
214.827.1200

CHIESA / LIBERTY GROVE ± 5.5 AC. 
SR. LIVING, OFFICE, RETAIL • $1,100,000

2135 ARROYO • $300,000 
± 50’ X 168’ ZONED MF2

Building a BETTER Business: Build-
ing a Winning Team
April 12 - $35

You can’t “win” in business with-
out building a Winning Team. This 
MUST be a priority for the business 
owner.  This truly can be your main 
point of differentiation We’ll discuss 
and explore proven methods to attract 
the right talent, engage them in making 
your business better, reward them for 
their contributions and retain them for 
the long term.

This course is made possible by the 
partnerships of Dow Building Solutions, 
Paragon Structural Engineering & APA 
the Engineered Wood Association. 

Building a BETTER Business: Pro-
Active Engagement with Your Cus-
tomers 
May 10 - $35

Whether you’re an owner of a 
company, sales representative or office 
administrator, this class is for you! Your 
customers are your unpaid sales force.  
You must be proactive in how you and 
your team engage with them. During 
this class we will explore engagement 
standards, relationship building, cel-
ebrations and customer feedback.  This 
is an area that is often overlooked or 
taken for granted, so this will position 
you to stand out from your competi-
tion. Instructor Rich Allen is the author 
of “The Ultimate Business Tune-Up” 

Upcoming Classes

Build.Protect. Grow. Builders Risk  |  General Liability  |  Workers’ Comp
 Call to learn more about our new program
for homes over $1,000,000
972-512-7700 
www.hiallc.com

972-783-4660

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

  

 

 

 

  

  

 

and global business consultant. His 
approach to coaching is engaging and 
interactive.

This course is made possible by the 
partnerships of Dow Building Solutions, 
Paragon Structural Engineering & APA 
the Engineered Wood Association. 

Estimating and Scheduling for profit-
able Business Operations 
April 27 - $210

With the nation struggling to main-
tain an adequate construction industry 
work force, it’s imperative to make sure 
you and your employees are educated 
and efficient. Whether you’re new to the 
industry or a 40 year veteran, education 
is a necessity. Professionals just starting 
out greatly benefit from learning how 
to do it right the first time while estab-
lished professionals need to stay ahead 
of the curve by learning new processes, 
software and techniques. This course is 
designed specifically for small volume 
builders, custom builders, remodelers, 
production builders, project managers 
and lead carpenters.

As you know, the ability to ef-
fectively prepare for a project is vital 
to the success of any business. Project 
preparation consists of multiple pro-
cesses that work together and, when 
performed effectively, enable you 
to increase your efficiency, achieve 
greater client satisfaction, enhance team 
and vendor relationships and protect 

profitability. This course provides you 
with the knowledge base and skills to 
perform two of the critical processes 
in project preparation: estimating costs 
and creating the schedule to complete 
the project.

Estimating and scheduling are key 
components in both business manage-
ment and construction management. 
They are used to protect a company’s 
profits, manage its risk and provide the 
controls to manage the project. Know-
ing your costs and the time a project 
takes to complete is the starting point 
for a sustainable business. Both estimat-
ing and scheduling are processes that 
involve planning and a vision of how 
the project is to be completed. When 
these processes are committed to paper 
and then communicated, they become 
controlling processes to ensure suc-
cessful completion. Register today to 
secure your seat at www.dallasbuilders.
com or contact Sheena Beaver at sheena.
beaver@dallasbuilders.com or by phone 
at (972) 931-4840.

This course is made possible by the 
partnerships of DuPont/Tyvek Weather-
ization Partners and APA the Engineered 
Wood Association. 

Education classes are presented 
in partnership with Title Partner 

StrucSure Home Warranty. 
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Thank You to Our Partners!

McSAM Awards presented by StrucSure Home Warranty
Rookie Sales Professional of The Year
John Barhalt 
CB JENI/Normandy Homes
Sales Professional of the Year — Sales 
price under $325,000
Mike Crowell, Altura Homes
Sales Professional of the Year — Sales 
price between $325,000 & $425,000
Michael Bulin, Ashton Woods Homes
Sales Professional of the Year — Sales 
price between $425,001 & $500,000
Jessica Dennis, David Weekley Homes
Sales Professional of the Year — Sales 
price between $500,001 & $600,000
Coreen Couch, Ashton Woods Homes
Sales Professional of the Year — Sales 
price between $600,001 & $800,000
Christian Danobeytia, Ashton Woods 
Homes
Sales Professional of the Year — Sales 
price over $800,000
Melissa Evans, Southgate Homes
Online Sales Counselor of the Year (tie)
Ingrid Estrella, Dunhill Homes 
Michael Margulies, Sandlin Homes 
Lifestyle Director of the Year  
Page Austin - Harvest, First Service 
Residential
Sales/Project Manager of the Year
Rebecca Gibson, CB JENI/Normandy 
Homes
Marketing Professional of the Year
Chellie Meziere, Huffines Communities
Builder/Project Manager of the Year
Grant Jackson, Dunhill Homes
Best Logo  
Inspiration, Huffines Communities
Created by Anderson Hanson Blanton
Best Graphic Continuity  
Union Park - Taste of Union Park, 
Hillwood Communities
Created by Anderson Hanson Blanton
Best Brochure for a Developer
Union Park, Hillwood Communities
Created by Anderson Hanson Blanton
Best Brochure for a Builder
Ashton Woods Homes
Created by Anomaly
Best Print Ad
Trinity Falls 
Johnson Development Corp.
Created by Anderson Hanson Blanton
Best Radio Campaign
Trinity Falls
Johnson Development Corp.
Created by Anderson Hanson Blanton
Best TV Campaign
Harvest, Hillwood Communities
Created by Anderson Hanson Blanton
Best Billboard
Union Park 
Hillwood Communities
Created by Anderson Hanson Blanton
Best Signage  
Hebron 121 Station 
Huffines Communities
Created by Dodd Creative Group
Best Community Entry Feature
Windsong Ranch, Terra Verde Group, LLC
Best Digital Media Campaign
Heartland, Huffines Communities
Created by Anderson Hanson Blanton
Best Social Media Campaign
Sweet 16 Realtor FB Group 
Created by Bright & Co. Marketing
Best Computer Generated Sales Tool  
Windsong Ranch 
Terra Verde Group, LLC
Created by Anderson Hanson Blanton
Best Website for a Builder, Community 
and/or Associate
Ashton Woods Homes
Created by Definition 6
Best Special Event/Promotion
Destination Inspiration, Huffines Com-
munities
Created In House
Best Lifestyle Annual Program  
Harvest, Hillwood Communities
Best Overall Advertising Campaign
Union Park - Taste of Union Park 
Hillwood Communities
Created by Anderson Hanson Blanton
Best Sales Office or Welcome Center
Union Park, Hillwood Communities
Designed by Creative License
Best Design Center/Showroom
The Studio by Ashton Woods 
Ashton Woods Homes
Best Interior Merchandising — Sales 
price under $325,000
Ansley Meadows - Springs Collection 
(2405 Model) 
Meritage Homes of Texas, LLC
Merchandised by Five Star Interiors
Best Interior Merchandising — Sales 
price between $325,000 & $425,000
Homestead at Liberty Grove 
David Weekley Homes

Merchandised by Kathy Andrews Interiors
Best Interior Merchandising — Sales 
price between $425,001 & $500,000
Southern Hills - The Muirfield 
Ashton Woods Homes
Merchandised by Centro Stile by Ashton 
Woods
Best Interior Merchandising — Sales 
price between $500,001 & $600,000
Montgomery Ridge - The Victoria 
Ashton Woods Homes
Merchandised by Centro Stile by Ashton 
Woods
Best Interior Merchandising — Sales 
price between $600,001 & $800,000
The Newcastle Mediterranean at Southlake 
Glen 
Toll Brothers
Merchandised by HRI Design
Best Interior Merchandising — Sales 
price over $800,000
Light Farms Parkview 
Huntington Homes
Merchandised by IBB Design
Best Interior Merchandising — Patio 
Home or High Density Plan
Twin Creeks – Seville, Normandy Homes
Best Interior Merchandising — Town-
home Plan
McKinney Ranch - Dalton II 
CB JENI Homes
Merchandised In House
Best Outdoor Living Space
Discovery at The Realm, Bright & Co. 
Marketing
Designed by LanDesign 
Best Architectural Design — Sales price 
under $350,000
The Jewell in South Pointe 
David Weekley Homes
Designed In House
Best Architectural Design — Sales price 
between $350,000 & $425,000
The Eastmoreland in Home Town,  
David Weekley Homes
Designed In House
Best Architectural Design — Sales price 
between $425,001 & $500,000
Austin Hills, American Legend Homes
Best Architectural Design — Sales price 
between $500,001 & $600,000 (tie)
Southern Hills - The Haesley, Ashton 
Woods Homes
Colvin Court, Centre Living Homes
Designed by Buchanan Architecture - Rus-
sell Buchanan, AIA
Best Architectural Design — Sales price 
between $600,001 & $800,000
The Bluffs at Austin Waters - Madison II 
Southgate Homes
Designed by John Lively & Associates
Best Architectural Design — Sales price 
over $800,000
Kessler Park House, Centre Living Homes
Designed by SHM 
Best Architectural Design — Patio Home 
or High Density Plan
Trails at Craig Ranch- The Holland
Ashton Woods Homes
Best Architectural Design — Townhome 
Plan
Villas at Los Rios - The Sutherland
CB JENI Homes
Designed by BSB Design
Best Design Series 
The Bluffs at Austin Waters 
Southgate Homes
Designed by Von Readen Designs
Best Architectural Design — Multifam-
ily Community, Apartment or Condo-
minium
Discovery at The Realm 
Submitted by Bright & Co. Marketing
Designed by BBM Architects
Home of the Year — Production Model
The Bluffs at Austin Waters - The Madison 
II, Southgate Homes
Designed by John Lively & Associates
Builder of the Year
Drees Custom Homes
Developer of the Year
Green Brick Partners
Community of the Year
The Bluffs at Austin Waters 
Southgate Homes
Master Planned Community of the Year 
Under 600 Acres
Village at Twin Creeks
Green Brick Partners
Master Planned Community of the Year 
600 Acres or More
Harvest, Hillwood Communities
Multifamily Community of the Year — 
Apartment or Condominium
Origin at Frisco Bridges, Tonti Properties
People’s Choice Community of the Year 
Windsong Ranch, Terra Verde Group, LLC
People’s Choice Builder of the Year 
Highland Homes 

$5 Million Reign Makers
Denise Alpert, CB JENI/Normandy Homes
John Barthalt, CB JENI/Normandy Homes
Danielle Boling, Network Real Estate 
     Partners
Yolanda Broadway, CB JENI/Normandy 
     Homes
Cheryl Crimmins, Altura Homes
Melissa Evans, Southgate Homes
Rich Gonzalez, CB JENI/Normandy 
     Homes
Sylvia Rossi, Altura Homes
Neil Sims, Altura Homes
Brandon Stelter, Altura Homes
Kyle Whittle, Altura Homes
Susan Young, Altura Homes

$10 Million Reign Makers
Donna Adams, Dunhill Homes
Laura Chesnut, Plantation Homes
Mike Crowell, Altura Homes
Donna Delgado, Dunhill Homes
Tawnya Ford, Dunhill Homes
Richard Heckenlaible Southgate Homes
Vina McKay, CB JENI/Normandy Homes
Chad Morrison, Southgate Homes
Toni Petty, CB JENI/Normandy Homes
Mike Tarvin, CB JENI/Normandy Homes
Kevin Turpin, Altura Homes
Jim West, Altura Homes
Matt Wilken, Dunhill Homes

$15 Million Reign Makers
Janet Evans, CB JENI/Normandy Homes
Misty Krawetzke, CB JENI/Normandy 
     Homes
Wendi Leigh, CB JENI/Normandy Homes
Jennifer Rich, Plantation Homes
Shelly Woodward, Southgate Homes

$20 Million Reign Maker
Angel Boales, Meritage Homes of Texas

Neighborhood Management
David Weekley Homes
Texas Counter Fitters

PrimeLending
Anderson Hanson Blanton

CB JENI Homes/
Normandy Homes

Wisenbaker Builder Services
Wildridge

DFW BuilderGuide.com
Terra Verde Group/
Windsong Ranch

Trinity Falls
Insight Association Management

McSAM Awards photos 
can be found at 

DallasBuilders.com.

Builder of Year - Drees Custom Homes Multifamily Community of the Year - 
Tonti Properties

Community of the Year - The Bluffs at 
Austin Waters, Southgate Homes

Developer of the Year - Green Brick 
Partners

 Drees Custom Homes
Wells Fargo

Acme Brick Company
Chase Bank

Cornerstone Home Lending
 FirstService Residential

Focus 360
Hillwood Communities
Huffines Communities

MLAW Consultants & Engineers
Sales Solve Everything

Stone Systems of North Texas 
Identitec Sign Company
WFAA-Channel 8 News

CandysDirt.com

Reign Makers
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Dallas Builders 
Show returns 
to Plano Centre 
October 12 

Fabricators Stone hosts After Hours

Jennifer Orendain with Fabrica-
tors Stone Group presents a door 
prize to Dan Longacre of Lon-
gacre Construction.

Membership Chairman Jeff 
Dworkin, right, presents the cash 
door prize to Darrell Smith of An-
dersen Windows.

The team from Fabricators Stone Group, LLC, 
served as hosts for the March 23 After Hours.

BUILDERS
Bechar Homes
Lakir Patel
469-573-0399

Jackson Contractors, LC
Sean Jackson
817-572-0949

Jordan Foster Construction LLC
Jeff Hill
214-349-7900

Pipkin Homes LLC
Shane Pipkin
214-701-6776

ASSOCIATES
Builders Carpet & Design Center Inc.
Jordan Goodwyn
972-540-6600

CCMC
Brett Wiklund
469-246-3513
Spike: Jody Hanson, Anderson 
Hanson Blanton

Ingranstones LLC
Nag Dandeboyina
972-996-7333

Keaton Interiors, Inc.
Andra Maldovan
972-233-9100

New Home Guide
Joanne Broadus
469-667-6185

Pittet Company Architecturals
Raymond Pittet
214-651-7999
Spike: Richard Moore, M.M. Moore 
Construction

REHAU - Surfaces & Doors for Mod-
ern Living
Tom Kilbane
888-734-2811

Riverbend Sandler Pools
Tricia Barnes
972-596-7393

Stone Systems of North Texas
Lanny Grissom
940-321-6262

Texas Tool Traders
Garrett Anders
979-263-5015

USHEALTH Advisors
Faye Wilson
214-592-3484
Spike: George Davis, George Davis & 
Associates

AFFILIATES
CB JENI Homes/Normandy Homes
Wendi Leigh
214-383-1115

Texas Tool Traders
Mark Anders
979-263-5015

Texas Tool Traders
Terry Abbott
979-263-5015

Troy Corman with t2 Real Estate was 
also a lucky door prize winner.
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floor. Food and beverages will again 
be available in the exhibit hall. This 
will help maximize the time spent by 
attendees on the floor, giving exhibitors 
a better return on their investment.

Booths are still available for only 
$400; a 10x10 exhibit space includes 
an 8-ft skirted table, two chairs, trash 
can and signage, as well as a listing in 
the Partner Directory that is given to 
each attendee.

Interest in this year’s Show is 
already growing, and we anticipate a 
sold-out show floor. 

Those interested should complete 
the exhibitor form now to secure a 
spot in this exclusive event. Premium 
partnership opportunities are also avail-
able and will give companies increased 
exposure. This includes the exclusive 
“presented by” title partnership. 

 For more information, please visit 
www.DallasBuildersShow.com or con-
tact Misty Varsalone at 214-615-5012 or 
Misty.Varsalone@DallasBuilders.com.

Bonded Builders Warranty, Lee Lighting 
Sponsor Membership Recruiters Trip

Congratulations to several Dallas BA members whose yearlong mem-
bership recruitment efforts earned them a trip to Cabo San Lucas, 
Mexico, in February.   The trip was made possible through the gener-
ous support of Bonded Builders Warranty and Lee Lighting

Metro East Continues Support of Building Trades Program
The Metro East Division in March featured the Garland ISD and Habitat 
for Humanity speaking on the building trades program and the coalition 
between the two organizations.  From left are Jerry Carter, Michael Turner, 
Phil Crone, Jim Young & Kay Carroll, Garland Habitat, Dr. Phillip Gilbreath, 
Ed. D., Lowell Templin and Keith Darwin, Garland ISD.
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