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PRESIDENT’S HOLIDAY MES-
SAGE

McSAM Awards Call for 
Entries now available

Effective Jan. 1, 2018, annual 
dues for all Associate mem-
bers will be $740. The Board 
of Directors voted to combine 
the A1 and A2 membership 
categories at the average dues 
rate paid by Associate mem-
bers. AS (Associate Sustain-
ing) dues are not affected by 
this change. 

n n n
Builder and remodeler mem-
bers are urged to update their 
profiles so they will be included 
in the builder search in the 
soon-to-be launched consumer 
website. The search tool will 
allow consumers to find Dal-
las BA members in the area, 
price point and style they are 
looking for.  Simply go to Dal-
lasBuilders.com and click on 
the MEMBERS tab in the top 
navigation bar. Click on LOG 
IN. If you cannot remember 
your login credentials, click on 
“Click here for personal login 
information,” which will send 
them to you via email. Once 
you are in your member profile, 
you will be able to update both 
your individual profile and your 
company profile. Make sure 
you are in the company profile 
and be sure to click on UP-
DATE YOUR PREFERENCES 
to select cities where you do 
business, price range and 
other search limiters. Contact 
staff at 972-931-4840 if you 
need assistance. 

Thursday, December 7, 2017
11:00 am – 12:30 pm

Dallas Builders Association
5816 W. Plano Pkwy

Plano, TX 75093
Lunch will be provided 

RSVP to tcampbell@mhinc.com

For questions or to RSVP, please contact:   
Taylor Campbell, Marketing Coordinator, Plantation Homes 

(972) 277-3822 or tcampbell@mhinc.com

You’re invited to help us build another brand new, custom home in Union Park located in
Little Elm, Texas.  As we finalize the details for our next build in the Dallas area, we need 

to determine who will help – and we need YOU! 

BUILDING SUPPLIERS:
We need building suppliers to donate materials to build the home. 

SUBCONTRACTORS:
We need contractors and subcontractors to donate time and people to donate 

their building expertise to complete the home.

MONETARY DONATIONS:   
If you not a supplier or contractor but want to help our family’s home please 

make a cash donation at www.dallasbuilders.com/dallas-ba-charity  Project 6.

Plans are well underway for the 
2018 McSAM Awards, which will be 
held on Saturday, April 14, at the Westin 
Galleria Dallas. The official call for en-
tries is now available at DallasBuilders.
com under the Calendar tab.

The McSAM Awards were created 
in 1979 by the Sales and Marketing 
Council of the Dallas Builders As-
sociation in recognition of Sales and 
Marketing excellence. The prestigious 
McSAM Award is given to builders, de-
velopers and associates who have made 
a significant and creative contribution in 
residential marketing through specific 
achievements during 2017.

Entry applications and materials 
will be due March 9. This year’s awards 
show will include 59 categories and two 
People’s Choice Awards: Community of 

the Year and Builder of the Year.  Sales 
Achievement Awards, which are non-
judged volume-based recognitions, will 
be made in four dollar volume categories 
starting at $5 million.

An Entry Prep Seminar is sched-
uled for Jan. 24, 9 to 10 a.m. at Asso-
ciation offices. This free event includes 
breakfast and is presented by the Mc-
SAM Awards Committee and event 
producer Peter Mayer Productions. 
Register at DallasBuilders.com.

 A variety of partnership opportu-
nities is now available starting at $500. 
Please contact Dallas BA Director of 
Member Services Misty Varsalone, 
214-615-5005, if you are interested in 
partnering. Last year more than 300 
entries were submitted, and attendance 
reached almost 450.

Casino Christmas presented 
Dec. 14 by Classic Chevrolet

Make the Dallas Builders As-
sociation’s annual Casino Christmas 
your company’s holiday party and bring 
your entire crew to enjoy the festivities 
Thursday, Dec. 14. Casino Christmas is 
presented by The Thompson Group at 
Classic Chevrolet.

On this special night, the entire 
Association office will be transformed, 
and members and their guests can ex-
perience a fun-filled evening.

Some of the highlights of Casino 
Christmas include:
n Casino style gaming
n Silent auction
n DJ playing a wide array of music
n Holiday buffet

n Beer, wine and frozen margaritas
n Wacky photo booth presented 

by Centricity
n Texas Hold ‘em Poker Tourna-

ment (separate entry fee; limited seats)
n Lots of prizes
n Ugly Sweater Contest
Tickets are now available at Dal-

lasBuilders.com. Members pay $25 
online and $35 at the door. 

Silent auction donations of all price 
ranges are needed. Great items include 
sport/event tickets, gift cards, themed 
baskets, tools and electronics. Signage 
promoting your company as the donor 
will be included with the prize display. 

Partnerships are also available at 
levels ranging from $500 for a casino 
table to $1,500 for dinner. More than 
200 attendees are expected.

To partner or donate a silent auc-
tion item, please contact Director of 
Member Services Misty Varsalone at 
misty.varsalone@dallasbuilders.com or 
214-615-5012. 

President’s Holiday Message

The Associaiton’s final educa-
tion offering for 2017 will be “Happy 
Home, Happy Homeowner,” part of 
the Building a Better House Series, to 
be held Dec. 13.

This class will take into consid-
eration the lifestyle of the occupant. 
Does the home meet the owner’s needs? 
The instructor will discuss eco-systems 
performance, energy efficiency, flow 
(with an emphasis on kitchens and 
baths), entertainment (including home 
technology), safety, and security. How 
do your homes perform? Participants 
will also get full information on High 
Performance in this class. 

Hours are 10 a.m. to 1 p.m. with 
lunch included; the cost is $35 with 
advance registration.

The Building a Better House Series 
is presented in partnership with Struc-
Sure Home Warranty. Lunch partners 
include: Dow Building Solutions, Texas 
Builders Resource Group, Paragon 
Structural Engineers and ProSource 
Wholesale Flooring.

Education programming will re-
sume on Feb. 14 when the “Basics of 
Building” class will be offered, cover-
ing the residential construction process 
from the ground up. Details are at Dal-
lasBuilders.com.

‘Happy Home’ 
class Dec. 13

As we enter this holiday season and the end of the year, we as an Association can reflect on the blessings 
this past year has brought to us all. The countless blessings that our work as an industry brings to us gives us a 
special perspective. We house the new members of the neighborhoods we create, build and improve. We house 
families that grow in our expanding towns and cities of the Dallas region. With the growth of our region we have 
experienced these blessings of prosperity and change. In all of these, we see challenges to our own growth as 
member companies of this Association.   

 I want to thank our staff for their constant commitment to the vision of the Dallas Builders Association and 
our service to our members and industry. Additionally, I would like to thank our executive board, committee and 
council chairs and board members for their stewardship of the mission of our Association. It takes the efforts of a 
great many people to guide the mission of the Dallas Builders Association. 

 In our success, this season reminds us of the giving nature of our community. With the expansion of these 
blessings come the added responsibility we share as a community of committed members of our region, state 
and country. We share the excitement of our continued projects with Operation FINALLY HOME and the warmth 
and hope for the healing a new home brings to each combat wounded veteran we house. I share your excitement 
in seeing the students who attended the Dallas Builders Show recently. We were blessed to see a new genera-
tion of young people joining us in our work as builders and associates at this recent event. 

 In this season of love, hope and reflection, our thoughts and blessings go to those who have left us this year 
and their families. In the sadness of their passing, we also connect to the joy of their companionship and the con-
nections and memories we share.   

 As our ranks expand in the coming year, welcome all our new members and share the stories of where we 
have come and where we are going. It is certainly an honor to be a member of this Association and it is my honor 
to serve as its temporary steward as president.

 Celebrate, connect, welcome, reflect and share in this season of hope. May the Spirit of the Holidays be with 
you throughout the New Year. 

								        Sincerely,
								        Alan Hoffmann
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‘Tis the Season, Never Ending

Lee Lighting hosts Spike 
Night After Hours Nov. 9

Membership Chairman Donnie Evans, far right, recognizes seven of the Dallas 
BA’s Top 10 Spikes: T.W. Bailey, Bailey Family Builders; Bob Cresswell, Cresswell  
Builders; Gary Hubbard, Acme Brick; Geanie Vaughan, Lee Lighting; Barbara and 
John Bynum, John P. Bynum Construction; Mike Mishler, Mishler Builders. Top 10 
Spikes unavailable for the photo were Clyde Anderson, Homes for Hope; George 
Lewis, George Lewis Custom Homes; and Phil Jobe, Jobe Company Inc.

Spike Night host Geanie 
Vaughan of Lee Lighting 
presents a $100 gift card 
to door prize winner Bry-
an McNabb, Dallas Floor 
& Remodel.

Jim Falgout, Falgout & 
Associates, PC, also 
won a $100 gift card.

Builder George Davis, 
George Davis & Associ-
ates, won a $500 gift cer-
tificate to Lee Lighting.

Builder Chris Jackson was 
the winner of the cash 
door prize, presented by 
Geanie Vaughan.

Dan Rhodes, Washington 
Federal, won a Dallas BA 
Yeti water bottle.

Spike Chairman Geanie 
Vaughan and Member-
ship Vice Chair Pat Nagler 
present top Dallas BA re-
tention Spike John Bynam 
with a $500 prize.

For members following Dallas 
BA’s advocacy updates, it may seem 
like it has been a whirlwind year on the 
regulatory front. That view is correct. 
As we head deep into the busy holiday 
season and towards the new year, now 
is a good time to review some of the 
bigger highlights of the Association’s 
regulatory outreach.

• On Feb. 22, members of the Dal-
las BA ventured to the State Capitol in 
Austin to take part in Rally Day 2017. 
Joining colleagues from home build-
ers associations statewide, Dallas BA 
members served as the voice of the 
home building industry in more than 
30 meetings with state senators and 
representatives. The meetings were 
key in presenting the Association’s 
legislative agenda and building sup-
port for bills that would eventually be 
voted and signed into law. Two of those 
bills included a prohibition on costly 
California style “linkage fee” taxes and 
moving towards more balance in tree 
mitigation ordinances by attaining tree 
planting credits.

• In early March, members and 
staff of the Dallas Builders Associa-
tion met with Congressman Johnson to 
discuss key issues impacting the home 
building industry, including concerns 
about duties on lumber and the labor 
challenge. During that meeting, the 
Association voiced our appreciation for 
the Congressman’s work on the Small 
Business Health Fairness Act, which 
allows small businesses to join to-
gether through association health plans 
(AHPs), allowing small businesses  
greater ability to negotiate for lower 
health care costs for their employees.

• Throughout the spring and sum-
mer, Dallas BA staff and members made 
many trips to Austin to offer testimony 
and take part in negotiations for legis-
lation that was a priority for the Dallas 
BA and TAB. Two of those successes 
include the passing of a statewide ban 
on linkage fees and a requirement that 
political subdivisions offer credits for 
newly planted trees as a discount to 
offset remaining mitigation fees. 

• Advocacy efforts for the region 
continued as the Dallas BA worked 
with other stakeholders at the Re-
gional Codes Coordinating Committee 
(RCCC) to negotiate a multifamily 
sampling protocol for R2, R3 and R4 oc-
cupancies, which provides an economy 
of scale approach for larger projects. 

• In June, members and govern-

ment affairs staff met with members of 
Congress in Washington, D.C., as part 
of the National Association of Home 
Builders Legislative Conference. The 
effort included meetings with the Chair-
men of the House Rules Committee, 
Financial Services Committee, Energy 
and Commerce’s Subcommittee on 
Health, House Ways & Means Social 
Security Subcommittee and Homeland 
Security’s Subcommittee for Cyber-
Security and Infrastructure Protection, 
as well as other members of important 
committees.

Dallas BA spoke with our service 
area’s U.S. Representatives about key 
issues such as regulatory reform, hous-
ing finance reform, federal tax policy 
that impacts single- and multifamily 
housing 	 markets, building energy 
codes, softwood lumber trade tariffs, 
the national flood insurance program 
and workforce/labor shortages. 

• In August, Dallas BA hosted 
Scott Pruitt, Administrator of the Envi-
ronmental Protection Agency (EPA), to 
discuss the correct way to draft a rule 
that defines the “waters of the United 
States” (WOTUS) and the negative 
impacts of the definition issued in 2015, 
which is now on hold.

Playing a significant role in discus-
sion on how WOTUS will be redrafted, 
a dozen members and staff from Dallas 
BA, were joined by a member from 
HBA of Greater Austin and NAHB 
staff, as the Association offered first-
hand accounts of the needless delays 
and cost increases that are caused by 
the misguided rule. During the meet-
ing, the Administrator spoke of the 
importance of returning the EPA back 
to a partnership relationship, as opposed 
to the adversarial one that has existed in 
recent years.

• Also in August, work by the 

Dallas Builders Association helped get 
certain language in an amendment to 
a McKinney ordinance that had been 
requiring city issued building permits 
for any construction or remodeling of a 
single-family home on lots that are not 
subdivided in McKinney’s extraterrito-
rial jurisdiction (ETJ).  An amendment, 
approved by the McKinney City Coun-
cil, contains language that removes the 
requirement for a permit to be obtained 
in that situation.

• Advocacy efforts on municipal 
regulation continues across the service 
area as the Association weighs in on 
design ordinances in Frisco, McKin-
ney and Prosper, platting and park land 
dedication regulations in Dallas, water 
meter fees in Celina and tree preserva-
tion and mitigation ordinances in five 
municipalities. 

These highlights are just some of 
the Dallas BA’s advocacy efforts. But 
as many wind down for the festivities 
of the holiday season, there will be no 
break for the Association. We remain 
engaged at the federal level, as members 
and staff offer input on the current tax 
reform legislation in Washington. This 
includes recently taking advantage of 
an opportunity to discuss the issue with 
the Majority Whip of the U.S. Senate. 
And at the local level, we can add the 
RCCC’s review and amending of the 
2018 I-Codes to the agenda.

For now, I want to take this op-
portunity to thank our members for their 
strong participation in our government 
affairs work. So as regulatory Santa 
exclaims as he remains in sight, Happy 
Christmas to all, and to the Association, 
Good Fight!

Dallas Division
Mike Briggs, former U.S. Navy 
SEAL (pictured here with build-
ers Alan Hoffmann and Tom 
London) spoke to the Dallas 
Division, giving insights on how 
to not only overcome adversity 
but to actually thrive during 
times of hardship.   
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Legendary salesman Clyde 
Anderson never made a cold call

Services held November 27

FLOYD RD, ROYSE CITY ± 23 ACRES
BEST OFFER

5610 BIG A RD. ROWLETT
± 4.52 ACRES • TX – $699K

2040 W MILLER RD, GARLAND  
±15 ACRES •  SINGLE FAMILY

2138 TO 2210 ARROYO, DALLAS MEDICAL DISTRICT AREA
4 Contiguous Multifamily Lots ± 200’ x 150’ •  $1,100,000  

4501 AFTON RD, DALLAS • MF2 
± 90’ X 150’ SOLD!

For Specific Needs, Contact
t2 Real Estate 

214-827-1200 
info@t2realestate.com

5223 COLUMBIA AVE • MF2 
± 65’ X 170’ $299K

3851 LAFAYETTE, FORT WORTH 
MUSEUM AREA • BUILD UP TO 3 UNITS $295K

312 N LANCASTER, DALLAS 
±100’ X 183’ UP TO 5 STORIES $450K

TED DAY 
214.272.3431

JESSICA KLEIN 
214.827.1200

THOMAS DOAN 
469.248.0940

TROY CORMAN 
214.827.1200

CHIESA / LIBERTY GROVE ROWLETT 
± 5.5 AC. WILL SUBDIVIDE

2135 ARROYO • $300,000 
± 50’ X 168’ ZONED MF2
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972-783-4660
By Phil Crone, Executive Officer

Dallas Builders Association
Long before social media con-

nected the world and made business 
leads just a click away, Clyde Anderson 
developed his own network with good 
old fashioned diligence. The legendary 
building materials salesman never made 
a cold call.

A colleague who rode along with 
Clyde to learn the tricks of his trade 
asked him how that could be. Clyde 
replied, “I know everyone in this market 
and they know me. I see to that by being 
a member of professional organizations 
and never missing a meeting. I check 
the business journal for new business 
licenses and even ask the UPS drivers 
if they’ve noticed any new businesses 
coming in.”

Clyde’s willingness to go the extra 
mile to build a relationship extended to 
every aspect of his life including his 
faith, family and friends (of which he 
had many). Always greeting friends and 
strangers with a warm welcome and a 
caring heart, Clyde’s uncanny knack 
for connecting people resulted in the 
recruitment of more than 1,000 people 

into the Dallas Builders Association. 
Many of them owe much of their suc-
cess for the doors he opened for them.

For Clyde, the value of the product 
or service you sell is commensurate 
with the character of the individual who 
sells it. The notion may seem outdated 
to some, but in the building business it 
still holds true. Business relationships in 
this industry start by creating a personal 
rapport and trust in an individual to 
deliver on their promises. Clyde never 
failed in that respect.

In August, the Dallas BA honored 
Clyde by naming the Associate of the 
Year Award in his name. The follow-
ing month, he received that award in 
recognition of his more than 50 years 
of service to the Association and, after 
retirement, to charitable causes such as 
Homes for Hope, a non-profit organiza-
tion that builds homes benefiting im-
poverished communities in the United 
States and around the world.

On Nov. 27, with Linda, his wife of 
47 years, and loving family by his side, 
Clyde lost his long battle with cancer. 
Clyde majored in industrial engineer-
ing at Oklahoma State Univeristy and 

spent summers working for the Forest 
Service in the Pacific Northwest. He 
began working for Lone Star Plywood 
& Door in 1966. The company was 
later purchased by BMC West. He was 
the top salesman there for most of his 
years and created many of the moldings 
and trim products that people enjoy in 
their homes today. Clyde is considered 
an icon of the home building industry. 

After retiring from BMC in 2006, 
Clyde continued to work in the industry 
by volunteering his time with all the 
DFW area home builders associations 
and with Homes for Hope.

In addition to Linda, survivors 
include sons Richard Anderson, Ste-
phen Anderson and Michael Anderson 
and daughter Cynthia Martin and nine 
grandsons and two granddaughters.

In lieu of flowers, the family asks 
for donations to be made to Homes for 
Hope. Visit https://homes4hope.org/
get-involved/donate/

Clyde Anderson
Jan. 10, 1937 - Nov. 20, 2017

New Member Orientation: Dec. 12
Enjoy breakfast and coffee with 

the Dallas BA Ambassadors Com-
mittee and staff, as they provide in-
sight on how to get active in the As-
sociation, and take advantage of the 
great benefits, events and member 
discounts available through mem-
bership. 

New members, current mem-
bers and non-members interested in 

learning more about the Association 
and ways to maximize your mem-
bership investment should attend. 

Visit the Events Calendar at 
DallasBuilders.com to register to-
day. Thank you to partners Paragon 
Structural Engineering and Strat-
egus Financial Consulting, as well as 
Yearlong Membership Drive Partner 
StrucSure Home Warranty.
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Hoodwin is December 
Designee of the Month

Visit NAHB.ORG/FCA for more details.

1 Family members must reside in member’s same household. See dealer for allowance and eligibility requirements. 2 Upfi t bonus must 
be used in conjunction with On The Job program. See dealer for On The Job eligibility requirements and offers. ©2017 FCA US LLC.
All Rights Reserved. Chrysler, Dodge, Jeep and Ram are registered trademarks of FCA US LLC. FIAT is a registered trademark of 
FCA Group Marketing S.p.A., used under license by FCA US LLC. 

RAM® 3500

G E T A

$500 CASH 
ALLOWANCE
ON MANY FCA US LLC 

VEHICLES.1

U P T O

$1,000 ON THE 
JOB BENEFITS2

M O S T N AT I O N A L A N D L O C A L

INCENTIVES

FCA US LLC IS A PROUD AFFINITY PROGRAM PROVIDER FOR THE NATIONAL ASSOCIATION OF HOME BUILDERS.

Home builders face a 
demanding work site—
and they demand the 
most from their work 
vehicles. Use your NAHB 
membership to get the 
dependable power of 
Ram trucks—and give it 
everything you need to 
get your job done. 

WE’RE HERE FOR THE LONG HAUL.

Kelly Hoodwin of Altura Homes 
was selected as the December Certi-
fied Marketing Professional. Kelly 
earned her designation in 2014 from 
the National Association of Home 
Builders’ Institute of Residential Mar-
keting, which recognizes and promotes 
professionalism, education and ethics 
in the new home sales and market-
ing field. Ms. Hoodwin met all of 
the requirements to become a CMP, 
which include courses on principles of 
residential marketing that focus on re-
search and analysis along with strategy 
and implementation. She also satisfied 
the 50-credit requirement through 
education, professional experience, 
professional license, Industry service 
and recognition.

 Kelly Hoodwin, CMP, is a home 
building industry veteran with more 
than 25 years of sales, marketing and 
business development experience. 
Currently she is the vice president of 
sales and marketing for Altura Homes. 
Included in her past work experience 
are new home sales, title company 
closer for various builder accounts and 
closing department manager for a local 
real estate law firm. 

As a longstanding member of 
the Dallas BA, Kelly has had various 
roles within the organization including 
Leadership Advisory Committee, SMC 
chair and vice chair, McSAM Awards 
chair, Casino Christmas chair, Top Gun 
recipient, McSAM recipient and finalist 
multiple times, Star Award finalist and 
has served on the Board of Directors 
for 5+ years. Additionally, she was key 
in working with Operation FINALLY 
HOME for the house that was built by 
Altura Homes in Greenville for Sgt. 
Rivas in 2016. She has also served as 
state representative for the Association 
of Professional Mortgage Women and 
is currently a member of MetroTex 
Association of REALTORS® and the 
National Association of Professional 
Women.

Kelly is very proud to be a native 
Texan, and fourth generation Dallasite. 
She is also the very proud mom of 
Kevin, who is in the Honors Engineer-
ing Program and Corps of Cadets at 
Texas A&M. Upon graduation, he will 
serve in the United States Air Force. 

Kelly utilizes her designation by 
understanding how consumers shop 
today and being able to teach and 
lead by example. She believes, “The 
CMP designation promotes the fact 
that you’re knowledgeable about new 
home construction and the advantages 
of a newly built home.” Her customers 
are not only buyers but her sales team. 
She selected the CMP designation to 
advance her career path, which has 
proven to be a successful selection 
demonstrated by 25 years’ experience 
in the homebuilding industry and her 
leadership roles.

The CMP teaches you how to 
present the best case of why a potential 
home buyer should choose new over 
pre-owned. It also teaches you how to 
employ every marketing advantage in 
your arsenal. To learn more about the 
Certified Marketing Professional des-
ignation contact Director of Education 
Sheena Beaver at sheena.beaver@dal-
lasbuilders.com or call 214-615-3881.

 

Thank You to 2017 Industry Investors
Immediate Past President Michael Turner expresses his appreciation of this year’s 
Industry Investors by presenting them with a gift at the recent Installation of Leader-
ship. From left are: Turnker; James Rodriguez, Fox Energy Specialists; Phil Smith, 
The Bath and Kitchen Showplace; Tiffany Acree, StrucSure Home Warranty; Jes-
sica Goehring, Hotchkiss Insurance Agency, LLC; and Shane Bala, Stellar Home 
Theater and Beyond. Industry Investors who were not available for the photo were 
representatives of Dow Building Solutions, Johnson Supply/Armstrong HVAC and 
The Thompson Group at Classic Chevrolet. 

Promote your 
home for free: 
Register for 
DBA Home of 
the Week

In conjunction with the The Dal-
las Morning News, the Dallas Builders 
Association offers its builder members 
the chance to have a project featured as 
the Home of the Week. Builder mem-
bers who are interested simply apply. 
Those who are selected submit an article 
depicting their home and a high quality 
photograph/rendering.

The Home of the Week program 
has been reformatted to include homes 
in all stages of completion. From con-
ceptualization to on the market homes, 
it’s never been easier to promote your 
project for free. This represents a value 
of more than $2,000 in advertising 
dollars, offering prime exposure, and 
is a benefit offered only to Dallas BA 
builder members. 

Builders whose names are drawn 
can expect the photo and story to be 
featured in The Dallas Morning News’ 
New Home section. Additionally, the 
project will be promoted on Dallas-
Builders.com, Houzz and other Dallas 
BA social media sites.

Since 1959 almost 3,000 homes 
have been recognized in the “New 
Homes” section of the Sunday Dallas 
Morning News. 

Home of the Week applications 
are now being accepted through 5 p.m. 
Dec. 21. Names of 15 builder members 
will be drawn and their projects will 
be featured to appear between Jan. 28 
through May 13.

To register your project into the 
drawing, contact Holly Pemberton at 
214-624-3176 or send an email to holly.
pemberton@dallasbuilders.com.
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Build.Protect. Grow. Builders Risk  |  General Liability  |  Workers’ Comp
 Call to learn more about our new program
for homes over $1,000,000
972-512-7700 
www.hiallc.com

Milestone 
Anniversaries

35 Years
Pearson Mechanical Inc.

30 Years
Irving Counter Top

20 Years
BSB Design

B & B Custom Homes

15 Years
Heritage Hardwood Floors

10 Years
California Closets

Sunrise Wood Designs
Gentry Custom Homes

Larry Harman Construction, Inc.
Thomas Signature Homes

5 Years
JR’s Demolition & Excavating, Inc.

Omni Audio Video Security
Texas Home Energy Professionals
Cassity Jones Building Materials

Electrolux Major Appliances
Park Cities ONE Design

Thank you to Milestone 
Partners Centricity 

& Lee Lighting.

BUILDERS
BGY US Holdings LLC
Peter Lai
214-280-9688

CBG Building Company LLC
Jack Brown
469-312-5580
Spike: Rene Grossman - Nationwide 
Gutter LLC
		
CitiBlok LP
Chris Piccola
214-216-6026
Donnie Evans, Altura Homes

Ellie Visconti
Ellie Visconti
972-741-6328
Spike: Bob Cresswell, Cresswell 
Builders

Gutman Custom Homes Inc
Milana Gutman
972-836-6596

Maker Bros. LLC
Justin Bailey
972-807-2665

ASSOCIATES
All American Garage Doors, Inc
David Davis
972-752-5464
DOORS/OVERHEAD & GARAGE 
INSTALLED
		
Amailey Plumbing, LLC
Ryan Johnson
281-961-1550
PLUMBING CONTRACTORS
		

Breeze Air and Heat/Breeze 
Mechanical, LLC
Jason Hartfiel
817-862-9856
AIR CONDITIONING/HEATING 
CONTRACTORS
Spike: Michael Turner, Classic Urban 
Homes

CMD Group LLC
Kase Selman
469-206-3892
BUILDING SUPPLIES

Diamond Built Construction
Jason Boehm
972-665-8874
ROOFING CONTRACTORS
Spike: Jeff Dworkin, JLD Custom 
Homes
		
Diamond Design
Cody Crossland
337-446-4601 x105
HOME AUTOMATION DESIGN & 
INSTALLATION
		
EcoShield Framing Systems
Ray Hackman
214-326-0501
BUILDING MATERIALS/
PRODUCTS

ESSL, LLC
Gaylon Childers
817-426-8000
SOIL STABILIZATION SYSTEM
Spike: Chris Marquardt, MLAW 
Engineers
				  
Robbins Renovations L.C.
Mindy Robbins
214-282-1977
REAL ESTATE BROKERS

SafeHaven Pest Control
Michael Bosco
214-704-9118
PEST CONTROL/EXTERMINA-
TION CONTRACTOR
Spike: Mark Dann, Highland Classic 
Homes
			 
The Iron Snail Inc.
David Zuniga
915-204-7215
DOORS/IRON
Spike: T.W. Bailey, Bailey Family Bldrs

Viking Fence Company
Lisa Quirino
469-720-6944
TOILETS/PORTABLE
Spike: Michael Turner, Classic Urban 
Homes
	 AFFILIATES	
CMD Group LLC
Felix Zhang
832-620-3333
BUILDING SUPPLIES

BLD Reed & Ross Developers
Burnside, Terence
214-406-3724
BUILDERS - LAND DEVELOPER	
	
ESSL, LLC
Stephanie Smith
817-426-8000
SOIL STABILIZATION SYSTEM
Spike: Chris Marquardt, MLAW

KJ Custom Screens & Outdoor Living
Chrissie Nemeth
917-614-4019
SCREEN SUPPLIER

myHomedia
Rod Roten
469-535-3161
AUDIO/VIDEO CONTRACTORS	
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