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September is National Associ-
ates Appreciation Month! The
Dallas BA will honor its asso-
ciate members Sept. 12 ata
cookout at Association head-
quarters. Enjoy outdoor games,
adult beverages and network-
ing. The Hamburger Man will
be grilling onsite. Builders are
asked to partner this annual
event as a way of showing their
appreciation to associate mem-
bers who support the housing
industry all year long. Registra-
tion is required; visit the calen-
dar at DallasBuilders.org.

L I
Advertising in the 2020 Mem-
bership Directory is now being
accepted. The directory will
be mailed to all members next
January. Contact the Associa-
tion’s publishing partner, E&M
Consulting, at 800-572-0011 or
josh@emconsultinginc.com.

L I
Player registration and partner-
ship opportunities are now avail-
able for the Dallas Open. The
Association’s annual golf tourna-
ment will be held Monday, Nov.
4, at Brookhaven Country Club.
The event starts with lunch,
and, following play, golfers will
enjoy cocktails on the patio. The
evening ends with an awards
reception and dinner. Visit the
calendar at DallasBuilders.org.
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Webb, Mitchell, Pieper, Dodson, Puckett to be
installed at 75th Anniversary Celebration

Justin Webb, CGB, CGP, CMP,
GMB, of Altura Homes will be installed
as the president of the Dallas Builders
Association Sept. 27 during the 75th An-
niversary Celebration at Eddie Deen’s
Ranch in Dallas. The Celebration and
Installation of Leadership is presented
in partnership with StrucSure Home
Warranty.

Matt Mitchell, CGB, CGP, MCGP,
of James Andrews Custom Homes will
become the first vice president.

Andrew Pieper of Hillwood Com-
munities is the new officer on the ladder,
serving as vice president/secretary.

Michael Dodson of myHomedia
Builder Services will begin a two-year
term as associate vice president.

Stephen Puckett of LegacyTexas
Bank returns as treasurer.

The 75th Anniversary Celebration
begins with registration and cocktails at
6 p.m. courtesy of Builder Direct Sales
Group. Tickets are $125 per person and

can be purchased at DallasBuilders.org.

TV personality Amy Vanderoef
will serve as mistress of ceremonies.

The evening will also feature pre-
sentation of some of the Dallas BA’s
most prestigious awards. The Hugh
Prather Trophy is given annually to
the builder, remodeler or developer
member who has done the most for
the betterment of the community and
the industry. The Clyde Anderson As-
sociate of the Year Award recognizes an
associate member’s contributions to and
support of the Dallas Builders Associa-
tion. The Shorty Howard Trophy goes
to the year’s top membership recruiter.
The Designee of the Year will also be
honored.

Following a scaled back version
of presentations, popular dance band
Limelight will perform.

Being sworn into office will be the
2019-2020 Board of Directors. These

continued on page 4
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Nov. 12 Dallas Builders Show opens with
class on 2019-2021 contracts package

The 2019 Dallas Builders Show,
presented by Milgard Windows and
Doors, will be held from 1 to 6 p.m.
Tuesday, Nov. 12, at the Plano Event
Center.

A builder class, presented by
StrucSure Home Warranty and Builder
Agent Network, to review the changes
to the new TAB Residential Construc-
tion Contracts will be held immediately
prior to the Show.

TAB released its contracts pack-
age for the 2019-2021 cycle on Sept.
1. This class will cover revisions to the
contracts package, and builders will be
able to talk with one of the attorneys
who was instrumental in writing and
updating the contracts.

These documents will reflect leg-
islative changes, case law, new regula-
tory requirements and updated contract
principles that were made during

the 86th Legisla-
tive Session. TAB’s
contracts package
subscription will
also include any
needed updates that
may occur during
the 2019 to 2021 cy-
cle and covers your typical
construction and remodel-
ing transactions in the State
of Texas.

In addition to reflecting new
legislatively mandated flood notice
requirements, over 50 additions and
enhancements have been made to the
various contracts and agreements,
including important modifications to
address certain arbitration procedures,
latent defect claim issues, code compli-
ance matters and provisions regarding
attorney’s fees.

DallasBuilders.com Wins National Award

The Communications Committee shows off its Association Excellence
Award from the National Association of Home Builders. The Dallas
BA’s consumer website, DallasBuilders.com, was recognized as Best
Website during the Association Management Conference in Baltimore.
From left are Camber Mathis, PaveTex Engineering; Barcie Vilches,
staff; Chairman Tom Sadler; EO Phil Crone; Vice Chairman Michael
Turner; Phil Smith, Bath & Kitchen Showplace; Holly Pemberton, staff;
and Scott Roberts, Creative Architects.

Furthermore,

the package in-
cludes anew Home-
owner Maintenance
Form and a new
Job Rules Adden-
dum to the Inde-
pendent Contractor
Form. The Express Home
Warranty documents will
reflect current building
practices and updated standards.

The Dallas Builders Show will
include a special education track for
area building trades students featuring
vendor demos and interview skills. To
participate in these sessions, contact
Director of Member Services Misty
Varsalone at 214-615-5012.

Booth sales are now open, and
this year members can choose from
three levels.

Level I Booth: Included with any
Premium Partnership ($2,000+)

Level II Booth: Included with
Gold Partnership ($1,000)

Level III Booth: $500 Investment

All booths include:

B One 10x10 booth display
(equipped with an 8 ft. skirted table, 2
chairs, trash can & hanging booth sign);

B Company listing in online Part-
ner Directory on DallasBuildersShow.
com; and

B Company listing in printed Dal-
las Builders Show guide.

Select your booth online and learn
about a variety of partnership opportuni-
ties at DallasBuilderShow.com.

The Dallas Builders Show offers
a unique opportunity featuring local
builders and vendors in the hottest hous-
ing market in the nation!

Metro East Division Raises $70,000+ for Lone Star CASA
The Metro East Division’s 14th Annual Cars for CASA vintage car, truck
and motorcycle show raised $70,213.20 for Lone Star CASA, an orga-
nization that advocates for children under the care of Child Protective
Services in Rockwall and Kaufman Counties. It was the single largest
contribution in CASA’s history. From left are Michael Dodson, Doug
Bowerman, Rockwall County Judge David Sweet, Dave Hambley,
Lone Star CASA Executive Director Lucille Bell, Greg Paschall, Tom
Sadler, Phil Smith, Justin Webb and Jerry Carter.
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MFBC hosts golf

tournament Aug. 2

4,

Closest to the Pin: Richard Johnson, At-
mos, shown with Rene Grossman and
Danny Conaway.

Longest Drive: Kelly Page, SVCC,
shown with Golf Tournament Chairman
Rene Grossman

m
Best Tee Box: Tuffplank/International
Builder’s Supply

Whirlpool served as title partner for the
tournament.

with Rene Grossman and Kristin King of
Samsung

GOLF TOURNAMENT PARTNERS

Whirlzool

Trammell Crow Residential
Subfloor Systems
Samsung
Turner Forest Industries
Advanced Concrete Solutions
International Builders Supply
[Tuffplank
Dpis Builder Services
GE Appliances
KWA Construction
Nationwide Gutter
Moss Utilities & Excavation
Fox Energy Specialists
JPI Construction
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Spring Valley Construction
Shreve Land Constructors
Dupont Tyvek/Whirlpool
Builders First Source
Huber Engineered Woods
Zytech Building Systems
Integris Solutions
Cornerstone Control Systems
Republic Elite
Alliance Residential
Cadence McShane Construction
LMI Landscapes
Rumsey Construction
Trinsic Residential
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-Gov't Affairs News and Info

Full Speed Ahead for Fall

It’s that time of year again. The
roar of the crowds as football begins.
The re-re-re-introduction of pumpkin
spice lattes. The marketing of Christmas
decorations before Halloween. And, for
our industry, a cornucopia of advocacy
activity that will make your head spin
like a leaf in the soon to be autumn
winds. Cue the Vince Guaraldi Trio.

In a precursor to September,
and the implementation of some new
state laws, State Representative Scott
Sanford (Dist. 70) met with Dallas BA
members at the end of August. Repre-
sentative Sanford offered a review of
the accomplishments to the 86th Texas
Legislature. From a process standpoint,
Representative Sanford mentioned how
well the legislative session went and
recognized how “legislators had a fair
shot on their issues.”

Representative Sanford spoke
about some key tax reforms that are ben-
eficial to Texans and those who build
homes for them. Of course, a key ac-
complishment was property tax reform.
Sanford spoke about the importance of
the “real time” notification requirements
that will help Texans get a better view
of what their property tax estimates will
be, a clearer understanding of budgets
and taxes affecting them individually
and give them a more efficient process
to submit comments to the governing
board online about proposed tax rates.

Rep. Sanford also provided infor-
mation on an amendment he got passed
during the session that calls for school
districts to process an efficiency audit
before raising taxes, protecting tax
payers while helping school districts
assure that funds are spent where they
should be.

Sanford also spoke about legisla-
tion that was a priority for home build-
ing, mentioning how HB 2439 will help
in attaining housing affordability and
product choice for home owners.

The representative stated that,
considering the length of time in a
legislative session, “for legislators, it’s
a search for the truth” when consider-
ing legislation. And legislators should
remind themselves they represent
the people, that being the individual
citizens.

During his visit, Rep. Sanford
thanked Dallas BA members for their
part in the “Texas Miracle,” recognizing
how they provide a necessity for basic
living and their impact on the economy.

Sept. 1 brings the effective date
for many new laws that resulted from
the legislative session. One of those,
HB 2439, works to ensure that those in

Local: 817.546.0160

Toll Free: 1.866.448.0961

Email: RFP@FoxEnergySpecialists.com
www.FoxEnergySpecialists.com

Programs We Service:

Green Built™

TEXAS
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the home market have a choice among
nationally accepted products to choose
from and helps prevent government
entities from picking market place win-
ners and losers.

HB 2439 prohibits a government
entity from adopting or enforcing a rule,
charter, provision, ordinance, order,
building code or other regulation that
prohibits, directly or indirectly, the use
or installation of a product, material or
method permitted in the last three code
cycles. The bill applies to residential and
commercial buildings, new construction
and remodeling.

The law has an exception for build-
ings located in a place designated for
its historical, cultural or architectural
importance and significance, but only
under prescriptive requirements per the
law, such as the city having abided by
certification requirements by the Texas
Historical Commission or the National
Historic Preservation act and with a
designation by April 1, 2019. Excep-
tions apply, also for certain government
funded housing and disaster recovery
program, and certain lighting ordinances
that are intended to meet dark sky ordi-
nances and protect military bases.

Dallas BA believes that those in the
home market should have a choice of
nationally accepted products to choose
from; whether it be engineered wood,
brick, stucco, fiber cement board or
other products both on the exterior and
interior of the home.

Dallas BA is monitoring how local
governments implement codes related
to the new law.

In the City of Denton, Dallas BA
remains active and engaged on housing
issues. Dallas BA recently responded
to the city’s request and offered stake-
holder comments related to Denton’s
drafting of an Urban Forest Master Plan.
When any government entity considers
a policy that may offer guidance or
regulation related to tree preservation,
mitigation and/or landscaping require-
ments, the Association urges them to
keep in mind the negative impacts it
can have on housing affordability and
the local economy, as well as property
rights, if any resulting regulation is
unbalanced.

Any guidance or regulation related
to tree preservation should focus on
preserving the biggest and the best trees
and not restricting the removal of trees
that are an undesirable species, in poor
condition, are diseased or have high
potential for disease, or pose a potential
danger to persons or property. Cities
should avoid restrictions that encumber

FDX

ENERGY SPECIALISTS

s
ENERGY RATER

Energy Modeling Experts
Energy Plan Analysis for IC3 & REMRate
Green Build Scoring Analysis

Net-Zero Energy Analysis

All From an Independent Third Party!

That means unbiased recommendations, not influenced by product suppliers.

David Lehde
Director of
Government
Affairs

the property owner’s ability to make
improvements to their property.

And just as important, cities should
fully recognize the significant contribu-
tion residential development has to the
city’s canopy and tree stock. The 2016
Denton State of the Urban Forest report
cited that the Single-Family Residential
land use class had the highest individual
canopy coverage (45%).

The report also pointed out that
growth and development of, what was
previously agricultural land, actually led
to an increase in canopy cover. A signifi-
cant amount of cities’ tree canopies are
the result of residential development.
And this has been the result even be-
fore cities started implementing related
ordinances.

In Celina, the City Council will
soon consider changes to their paving
and sub-grade design requirements.
Provisions in the draft can call for mois-
ture conditioning. This practice can add
significant cost to the individual home.
Examples we have heard from previous
projects indicate that paving costs were
increased as high as 30% in other areas.

Our industry will continue to do
its part in providing its share of infra-
structure; however, cities should remain
aware of the cost increase that correlates
with requirements of this magnitude. It
can encumber the ability of the devel-
oper to offer amenities, make it cost
prohibitive to provide certain desired
homes and harm the city’s ability to be
a competitive option for new residential.

Dallas BA staff and members have
communicated the industry’s concerns
to Celina and we will continue to offer
input throughout the city’s consideration
of the ordinance.

Outreach is always an important
part of Association advocacy efforts.
Dallas BA members and staff have been,
and will continue to reach out to new
and incumbent council members around
the service area to communicate the
benefits home building brings to local
communities and the economy.

These are just some of the areas
where Dallas BA’s government relations
team is engaged. If members have any
questions, they are encouraged to con-
tact the Director of Government Affairs.

We’ll provide further updates on
these and other issues from the regula-
tory pumpkin patch throughout the fall.

Scan the QR Code below to
Request a Proposal from your
Mobile Device!

Accurate Energy Testing Fast Administrative Support
Blower Door Testing

Duct Blower Testing
Room-to-Room Pressure Balancing
Fresh Air Ventilation Testing
Thermal Imaging, and more...

Utility Incentive Support

Warranty Support

Trouble House Diagnostics

Sales Staff & Subcontractor Training
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Turner reaches H B 2439 prOVideS ChOiCG,
75-Spike level

Membership Chair Pat Nagler
presents Michael Turner of
Classic Urban Homes with his

diversity in today’s housing

Spike pin in recognition of

Vochatzer Is
Newest Life Spike

After recruiting 25 new
members, Rod Vochatzer of
Kelly-Moore Paint Co. has
gained Life Spike status,
joining a very prestigious
group within the Dallas BA.

bringing 75 new members into
the Dallas Builders Association.

S TEXAS
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2019-2021 TAB CONTRACTS

TEXAS ASSOCIATION OF BUILDERS
IS HERE TO HELP PROTECT YOU!

Updated TAB Contracts will reflect the most recent legislative changes affecting the homebuilding
industry in Texas.

TAB's current Texas Residential Construction Contracts Package subscription will expire August 31, 2019.

www.TexasBuilders.org

STRUCSURE

H O ME WARRANTY

ALL WARRANTIES ARE NOT CREATED EQUAL.

war-ran-ty noun \'wér-an-té, 'wir-\

A representation, especially in writing, made by a
seller or compan trchaser of a broduct or
service that a’refund, repair, or replacement will
be made if the i S defective or
unsatisfactory, especially within a given time period.

MAKE SURE YOUR HOME WARRANTY COMPANY PROVIDES
ACTUAL COVERAGE AND A-RATED INSURANCE BACKING
ON THE HOMES YOU SELL. CONTACT ME TO LEARN MORE.

Tiffany Acree
Vice President of Sales - North Texas, CGA, CGP
Million Dollar Producer ~ 2011, 2012, 2013
817-726-6880 - tacree@strucsure.com
www.strucsure.com

INSURANCE BACKING BY [BEG)4DAY g

/\
NAHB strucsure Home Warranty is a proud member of the National Association of Home Builders

Area homebuyers grappling with affordability
challenges and lack of diversity in housing choices
will soon see significant relief thanks to the Texas
legislature. HB 2439 passed by overwhelming ma-
jorities in the House (133 to 9) and Senate (26 to 5)
was signed into law by the Governor and becomes
effective on Sept. 1.

The new law prevents local governments from
enforcing regulations that artificially make housing
less attainable for working families by forcing them
to choose more expensive products in the design and
construction of their home. The law also helps local
material suppliers and contractors who were previ-
ously limited or prohibited from doing business in
some of the area’s fastest growing cities.

In the hearings that preceded the bill’s passage,
much of the opposing testimony came from suppli-
ers and contractors who contended their business
depended on local product mandates. Testimony in
favor of the bill came from those whose business was
correspondingly crippled by them.

Housing advocates noted that these zoning
restrictions disproportionately impact groups with
lower median incomes struggling to afford the
wealth-creating opportunities of homeownership. Ad-
ditionally, consumer preferences for housing were, in
many cases, out of step with officials who inaccurately
stigmatize less expensive products.

Sound policy must promote diversity not exclu-
sion. Intended or not, the result of these restrictions
has as much to do with who can afford to live in the
home as they do with what products go on the home.
The ultimate form of local control is what you as a
consumer get to choose. After all, it’s your home, it
should be your decision so long as safety standards
remain in line with code requirements.

Specifically, HB 2439 prohibits a governmental
entity from enforcing a regulation prohibiting, directly
or indirectly, the use or installation of a product or
standard permitted in the last three code cycles. The
bill applies to residential and commercial buildings,
new construction and remodeling. This will encom-
pass all existing or proposed restrictions in base
zoning, planned development (PD) districts or any
density and zoning incentives that favor the use of a
particular product or construction method.

The legislature carved out specific exceptions
for homes located in historic districts and potentially
conflicting standards for federal or state funding such
as the Texas Windstorm Insurance Association. Also

Phil Crone, JD,
CGP, GSP
Executive

Officer

exempt are locally designated historic or conservation
districts established prior to April 1, 2019.

Municipalities that are a certified local govern-
ment under the National Historic Preservation Act or
have an applicable landmark ordinance that meets
Texas Historical Commission standards are not subject
to the new law. Under the Texas Local Government
Code, cities, such as Dallas, that meet these qualifica-
tions continue to have broad latitude to regulate the
appearance of areas deemed to be historically, cultur-
ally or architecturally significant. Other exceptions,
pertaining to outdoor lighting, were added to address
concerns from military and scientific interests.

Like many new laws, the exact parameters of HB
2439 are not entirely clear and may not be until they
are tested in the legal arena. Other than an aggrieved
party filing suit, the law allows the attorney general
to stop a violation or threatened violation and recover
related attorney’s fees and court costs.

The outright product mandates via zoning and
PD are quite clearly not allowed starting Sept. 1. Less
obvious is at what point a performance or installation
standard becomes onerous enough that a product is
essentially prohibited or limited and the law is in-
voked. “For example, our area’s current energy code
air leakage standard of 4ACH can be attained with
foam or batt insulation. However, if you take that
down to 2ACH, you would effectively mandate foam.

The law also references aesthetic methods, so
some think that may impact items such as garage
locations and front facade projections. Code is silent
on those, so they are likely outside the scope of HB
2439. Arm’s length development agreements and
HOA restrictive covenants are also not covered. Quite
a bit of these things will be negotiated contractually
between parties.

Many cities never enacted exclusionary re-
strictions on housing products yet still offer diverse
neighborhoods and homes that are desirable and at-
tainable. Starting Sept. 1, these same choices should
open similar doors for thousands of families seeking
access to great communities and schools.

YOU’RE NOW FREE TO CHOOSE
WHICH SIDING YOU USE.

House Bill 2439 became effective on
September 1, 2019, which means you are no
longer bound to building with brick or stone.

CHOOSE

TRIM & SIDING

SR TR

m SmartSide’

CHooSELPSmARTSIDE.COM
#ThanksHB2439

© 2019 Louisiana-Pacific Corporation
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Hoffmann honored as Designee of Month

Presented by

Alan Hoffmann is well known
as a pioneer around Dallas. When he
founded Hoffmann Homes in 1995 he
had a vision and a drive to enhance the
environmental building movement. He
became the first builder in North Texas
to introduce a new method of building
exterior walls. With that, the Insulated
Concrete Form (ICF) system was intro-
duced to Dallas. Alan was the first to
build ICF homes in Dallas, Plano, Fort
‘Worth, Mansfield, Terrell, Gunner, Lake
Whitney, Rockwall, Oak Point, Flower
Mound and Kerens, TX. Being the
trailblazer he is, Alan went on to design
and build the first two homes certified
by the U.S. Green Building Council as
LEED Platinum in Dallas.

Because of his commitment to
sustainability and environmentalism,
the Dallas BA Education Committee has
named him the Certified Green Profes-
sional Designee of the Month.

To become a Certified Green Pro-
fessional, Alan was required to satisfy
the NAHB course curriculum, which in-
cluded education on high-performance
building techniques along with business
management. He completed this in 2016
and continues his education through
classes offered by the Dallas BA. He is
also often a featured instructor. Within
the past two years, Alan and his staff
have completed over 24 hours of con-
tinuing education.

“As a company, we are committed
to the training and education we can get

«DUPONT

with the DBA,” he says. “We currently
have a candidate working on his own CGB
and his CGP, also. There are also a great
many non-designation courses that we
value and attend just to stay current with
building trends as well as staying sharp
with our knowledge.”

Because of his extensive knowledge
and background, the City of Dallas called
on him to help create the first green build-
ing ordinance in 2007, and Dallas became
one of the first cities to address all types
of structures in the building environment.
Two years later he received special rec-
ognition by the mayor: Dallas’ Inaugural
Environmental Award.

He has received numerous awards
from the North Texas Chapter of the U.S
.Green Building Council and the Dallas
BA, including serving as the Association’s
president in the 2017-2018 term. Most
recently, he was asked by the director of
sustainable development and the assistant
city manager for the City of Dallas to
serve on a blue ribbon task force to assist
with the improvement of the development
process in the city. He also serves on the
affordable housing committee for the City
of Dallas

Ever the pioneer, Alan’s company
is in the process of developing and build-
ing custom homes in the first exclusively
green community in East Dallas. This
infill project will feature high-performance
Insulated Concrete Homes, Xeriscap-
ing with a rain garden, and a rain-water
cistern that will irrigate the common

areas of the development. You can find
out more about the company at www.
hoffmannhomes.com.

To learn how you can earn a na-
tionally recognized certification, contact
Director of Education Sheena Beaver
at sheena.beaver@dallasbuilders.com.
Check out upcoming classes on the
course calendar at DallasBuilders.org.

How do you market your cer-
tification?

“I make my clients aware of my
certification in our design process.”

‘What does the certification add
to your business?

“The certification is a great way to
indicate that a builder has strived toward
professional processes and has a com-
mitment to professionalism in general.”

How do your customers respond
to your certification?

“I believe they understand our
commitment to green education.”

Why did you select this certi-
fication?

“CGP is one of our primary driv-

”»
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Leadership to be installed Sept. 27

continued from page 1

75th Anniversary Celebration
Mistress of Ceremonies
Amy Vanderoef

include Cole Baker, BMC; Reggie
Barnes, Acme Brick; Doug Bowerman,
Affiliated Bank; Joshua Correa, Divino
Homes; Russell Daniels, Bush Rudnicki
Shelton; Mark Dann, Highland Classic
Homes; Tag Gilkeson, Tag & Associ-
ates; Dave Hambley, Lee Lighting;
Kelly Hoodwin, Altura Homes; Tim
Lansford, Luxury Homes of Texas;
Richard Miller, Richard Miller Custom
Homes; Pat Nagler, PrimeLending;
Greg Paschall, Intex Electrical COntrac-
tors; Sherry Scott, Drees Homes; Chad
Tschetter, M/I Homes of DFW; Matt
Walls, Winston Homes; Brian Webster,
KWA Construction; Jim White, BMC.
Appointed directors include Adam
Lingenfelter, Lingenfelter Custom
Homes; Kelly Reynolds, Keen Homes;
Paige Shipp, Metrostudy; and Phil
Smith, The Bath & Kitchen Showplace.
Additionally, the presidents of
Dallas BA divisions and chairmen of
councils will serve on the Board. These
are Matt Mitchell, James Andrews

Custom Homes; Dallas Division; Tom
Sadler, Tom Sadler & Associates, Metro
East Division; Matt Etcheyoson, BMC,
Metro North Division; and Brian Web-
ster, KSW Construction, Multifamily
Builders Council.

Chairs of certain committees will
also serve on the Board. These are
Michael Turner, Classic Urban Homes,
Communications; Matt Mitchell, James
Andrews Custom Homes, Education
and Government Relations; Donnie
Evans, Altura Homes, HOMEPAC; Matt
Walls, Winston Homes, Membership;
Alan Hoffmann, Hoffmann Homes,
Nominating; Geanie Vaughan, Lee
Lighting, Spike; and Andrew Pieper,
Hillwood Communities, Young Profes-
sionals.

The Association’s Honored Life
Directors and Past Presidents are per-
manent members of the Board. Part-
nership opportunities are available for
this event. Contact Misty Varsalone at
214-615-5012.

Upcoming Classes —
October

Presented in partnership with

Building Technology: Systems &
Interior Finishes (CGA, CGB) -
Certification Class - October 2

This course covers terms and
elements used in mechanical systems
and interior finishes, factors that in-
fluence the selection, installation and
performance of mechanical systems
(plumbing, HVAC, and electrical), wall
and floor installation techniques and
interior finishes. As a graduate of this
course, you will be able to: ¢ Identify
the various codes and requirements
that impact design and installation of
mechanical systems and interior finishes
* Define common terms and elements
used in mechanical systems and interior
finishes ¢ Identify the factors that impact
the selection or upgrade of mechanical
systems and interior finishes ¢ Explain
installation techniques for wall and
floor systems.

Date: October 2, 2019

Time: 9:00 am - 5:00 pm (lunch
will be provided each day)

Location: Dallas Builders As-
sociation

5816 W. Plano Pkwy, Plano,

Cost: $210/member $310/non
member

2019 Education Title Partner:
StrucSure Home Warranty; their com-
mitment to the industry’s education
is vital to our Association’s education
program.

Certified New Home Sales Profes-
sional (CGA, CGB, CSP, Master CSP)
- Certification Class - October 28-30

Whether you’re a custom home
builder looking to sell your specs or if
you're a sales agent for a large builder,
the CSP designation can help you in-
crease sales.

CSP was designed for specialists
in new home sales to enhance their
professional image, increase their mar-
ketability in the home building industry
and sell more homes! In just three days
you can set yourself apart from the
competition by utilizing these tried and
true methods teach.

Master the craft of successful
selling. This professional-level course
is designed for specialists in new home
sales. You will gain a broad understand-
ing of the home building business,
discuss consumer psychology and learn

S_T(euﬁ::;ﬁUﬁE
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the advanced techniques used by real
estate veterans for greeting, closing and
overcoming objections.
Day One: CSPI: The Art and Science
of Selling

In this Certified Sales Professional
(CSP) module, you will tap into the psy-
chology of the customer, learning their
decision-making processes, personality
types and communication styles. You
will gain a comprehensive understand-
ing of the skill sets a new-home sales
professional must possess, including
time management, knowing the differ-
ences between selling new and resale
homes and ways to tailor sales presenta-
tions for an increased closing ratio. This
module also covers the “Critical Path to
Successful Selling.”
Day Two: CSPII: Understanding New
Home Construction

In this module, you will gain a
comprehensive understanding of new
home construction and learn how to
use this knowledge as a sales tool. This
module covers basic construction terms,
construction features that benefit the
home buyer, steps of the builder’s deci-
sion making and development process
and how to effectively communicate
these concepts to buyers. You’ll also
learn to identify financing options for
new home buyers.
Day Three: CSP I11: Selling Skills for
New Home Sales Professionals

In this Certified Sales Professional
(CSP) module, you will learn the ad-
vanced techniques used by real estate
veterans for greeting, closing and over-
coming objections. This module covers
the phases of the sales process, ways to
successfully demonstrate features and
how to use the home’s area and commu-
nity as a selling point. You will explore
ways to earn trust, identify needs and
“service the sale.” You’ll also learn to
use follow-up systems to increase sales
along with final walk-through and call-
back procedures.

Date: October 28-30, 2019

Time: 9:00 am - 5:00 pm (lunch
will be provided each day)

Location: Dallas BA

5816 W. Plano Pkwy, Plano

Cost: $600/member $900/non
member

2019 Education Title Partner:
StrucSure Home Warranty.

FOR SPECIFIC NEEDS,

CONTACT TROY CORMAN
214-690-9682 - troy@t2realestate.com

realestate.com

e o 8 t2 REAL ESTATE YOUR TEXAS LAND GUIDE
4601,4609,4701 DEXHAM RD, ROWLETT
SOLD!!! 2 LOTS REMAIN

4509 DEXHAM RD, ROWLETT
+ 10.2 ACRES $200K

2120-2142 LOVEDALE ZONED MF2
3 STORIES MAX HEIGHT - LOVE FIELD AREA

1108 NORTHSIDE DR, CARROLLTON
+ 4.33 ACRES

4026 S GARDEN RIDGE, FLOWER MOUND
13,000+ SFT RES. LOTS - FROM $150K
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COVERT+-ASS0OCIATES
BUILDERS ASSOCIATES AFFILIATES METROFLEX DESIGH SOURCE FOR EXCITING,
INTAGLIO Custom Homes BGO Architects DFWTXGC, LLC INHOVATIVE BRESIDENTIAL BLANG
Steve Rokks Erik Earnshaw Stephen Graham

817-726-8450
BUILDERS - RESIDENTIAL

DFW Land

Vijay Borra

972-304-0506

BUILDERS - LAND DEVELOPER

DFWTXGC, LLC

Howard Akin

214-738-2577

BUILDERS - MULTIFAMILY

Spike: Rene Grossman, Nationwide
Gutter LLC/KCG Construction, Inc.

SUSTAINING MEMBERS
Fireplace & Grill Factory Outlet
Mike Stafford
972-250-2006
OUTDOOR LIVING
Spike: Bob Cresswell, Cresswell Build-
ers

The Plant Concierge

Erica Sosa

972-243-1455

OUTDOOR LIVING

Spike: Kathleen Cressy, Kathleen
Cressy Interior Design

Member
Milestone
Anniversaries

Milestones denote
continuous Dallas BA
membership.

50 Years
Whirlpool Corporation

30 Years
Tommy Ford Construction

214-520-8878
DESIGN/ARCHITECTURAL SER-
VICES

Bruce Nagel + Partners Architects
Chris Scorgie

631-461-6301

PROFESSIONAL SERVICES

Iron Throne Site Services

Josh Langel

214-600-7667

SITE PREPARATION/MGMT

Opendoor

Joe Parker
800-491-7076
REAL ESTATE

Preservation Tree Services, Inc.
Micah Pace

866-649.8733
PROFESSIONAL SERVICES

Smith-Allen Insurance

Stan Smith

214-691-7655
INSURANCE/WARRANTY

Spike: Tom Sadler, Tom Sadler & As-
sociates

Stonemode Countertops
Blanca Quijada
214-484-8820
KITCHEN

214-695-9047

BUILDERS - MULTIFAMILY

Spike: Rene Grossman, Nationwide
Gutter LLC/KCG Construction, Inc.

INTAGLIO Custom Homes
Ashley Steormann
817-726-8450

BUILDERS - RESIDENTIAL

INTAGLIO Custom Homes
Steven Steormann
817-726-8450

BUILDERS - RESIDENTIAL

Stonemode Countertops
Adrian Quijada
214-484-8820
KITCHEN

Stonemode Countertops
Edgar Quijada
214-484-8820
KITCHEN

Stonemode Countertops
Jose Quijada
214-435-8076
KITCHEN

Tag & Associates, LLC
BreAnna Smith
469-431-6912

BUILDERS - RESIDENTIAL

Camber
Mathis Is a
New Spike!
Executive

Officer Phil Crone
welcomes Camber
Mathis of Pave Tex
Engineering &

972-783-4660

N FD “Excellence in Engineering "

Tozus Fum Fegslaeina Ho, F-4417

Nortex Foundation Desiens. Inc
217.379.0866

infofinortexfoundation.com
www, nortexfoundation com

Ready Cable Inc,
817.370.6553

Post Tension Matenals
Rebar & Lumber

“Building your success one squere foot at a time "
www.readycable.net

Testing to the Spike
20 Years Club; she has
Lee Lighting recruited six new
Twin Oaks Homes members.
LTS g s AIR CONDITIONING INC.
Elite Remodeling Wimar i o, BT L
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PROVIDING PROTECTION INA WORLD OF UNKNOWNS

WE ARE FRASERCON
WE BUILD DREAMS

We provide the foundation for families and companies to
grow their vision for their future.

HOTCHKISS

INSURAMCE

With more than 40 years of experience in the home building industry, we understand the unique challenges your business faces.
We offer a personalized, consultative approach to protecting your investment, and are exclusively endorsed by the Texas Association of Builders.

We provide hope for our team and opportunities to work,
grow, and improve daily to achieve their dreams.

CALL US TODAY AT 972.512.7700 OR VISIT HIALLC.COM

PROUD MEMBER: WI BUILDER AGENT NETWORK

E I_'_‘.I-:J |::15;Bui|v_::|er5

FRASERCON.COM
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7' HUGE ADVANTAGE
E5: pointSlX " Swell Technalogy

Durastrand pomtSIX Iets you
build fearlessly, in any weather.

Introducing Durastrand pointSIX premium subfloor. Proven in the Pacific Northwest, its patented
tapered edge holds the line on all four edges. A proprietary blend of resins and waxes blocks moisture,
meaning subfloors go down flat and stay that way. Engineered for strength, durability, overall

performance, and backed by our 1-year no-sand guarantee, nothing can hold you back.

1 YEAR NO-SAND GUARANTEE DURASTRAND'
NORBORD.COM/DURASTRAND point SIX CIITIE




