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     Spikes in positive coronavi-
rus cases and hospitalizations 
in the state of Texas prompted 
the Texas Association of Build-
ers’ (TAB) Senior Leadership 

cancel the 2020 Sunbelt Build-
ers Show™ that were slated 
for July 14-17 at the Gaylord 
Texan in Grapevine.
     “Even though this is disap-
pointing, we are already look-
ing forward to hosting our 20th 
anniversary show next year in 
conjunction with TAB’s 75th 
anniversary in Dallas,” said 
TAB’s executive director Scott 
Norman.
     TAB staff will be developing 
plans to carry out select Sun-
belt sessions and important 
association business, which 
will be announced as they are 

     The residential construction 
industry is an essential service 
and will continue to lead the 
economy forward. The Sunbelt 
committee will now turn their 
attention to the 2021 Show on 
July 13-16 at the Hilton Anatole 
in Dallas.  
     TAB also encourages each 
individual and jobsite to do 
their part in trying to slow the 
spread of COVID-19.
     Visit the Dallas BA’s re-
source page at DallasBuilders.
org/covid19/. ARC Awards set for November 14 at Vouv

Presented by Ferguson Kitchen, Bath & Lighting Gallery
Entries will soon open for the 

2020 ARC Awards, which recognize 
excellence for associates, remodelers 
and custom builders. 

This year’s gala, presented by 
Ferguson Bath, Kitchen and Light-
ing Gallery, is scheduled for Nov. 14 
at Vouv in Dallas. A hosted cocktail 
reception will kick off the black-tie 
event.

ARC Awards partnerships will 
range from $500 for a Silver Partner 
to $2,000 for a Platinum Partner.

Watch ARCAwardsEntries.com 
for details.

Categories are:
 Best Addition
 Best Kitchen Remodel

 Best Bathroom Remodel
 Best Dining Room Remodel
 Best Primary Suite Remodel
 Best Whole-House Renovation
 Best Architectural Design/Modern 
 Best Architectural Design/

   Traditional
 Best Curb Appeal
 Best Dining Room
 Best Interior Entry/Foyer
 Best Kitchen
 Best Living Room
 Best Primary Suite
 Best New Home
 Best Closet
 Best Landscape Architecture
 Best Overall Interior Design
 Best Conceptual Design

 Best Media Room
 Best Outdoor Living Space
 Best Showroom

 Best Swimming Pool
 Best Unique “Other” Room
 Best Wine Room
 Best Website
 Best Unique Product Application 

   by an Associate
 Best Interior Design
 Associate of the Year 

   (by nomination only)
Vendor/Supplier or Building 

  Service Provider of the Year
 Project Manager of the Year
 Remodeler of the Year
 Custom Builder of the Year

Presented by

The rise in COVID-19 cases reminds 
us of two things: 1) the virus is still out 
there preying on human instinct; and 
2) the health and economic challenges 
left in its wake are long from over. 

Some are calling it a “second wave” 
or a “resurgence.” Truth is, it never left 
and it continues to burn through com-
munities. 

Now is a time for vigilance. It’s not 
time to be scared out of your wits. It is 
time to be scared into them.  

Remember, the Dallas BA has pre-
pared you for this. Our COVID-19 
Resource Page has the latest informa-
tion on Governor Abbott’s and local 

Armed with that information, your 
next step should be to review the pro-
cedures you’ve established over the 
last few months. 

Ask yourself, “Have I stuck to my 
protocols or have we gotten a little 
lax?” Also, “What do we do if, heaven 
forbid, someone on our team contracts 
COVID-19 or has close contact with a 

-
ly, “What sort of recording and report-
ing obligations do we have to OSHA or 
other entities?” 

Guidance on these questions and 
more can be found in the Dallas BA’s 

A time for vigilance
COVID-19 Response Kit. Available 
on DallasBuilders.org, it is free for all 
members. 

The Construction Industry Safety 
Coalition Guidelines for COVID-19 
Exposure Prevention and Preparedness 
are also included in the Association’s 
Resource Kit as are links to jobsite 
posters and helpful videos in English 
and Spanish. These can be quickly 
downloaded and customized to your 
company. 

The Guidelines also cover the im-
portant role masks and sanitization can 
play in keeping a safe jobsite. The Dal-
las BA will continue to supply these 
items and offer them for sale through 
the calendar page on DallasBuilders.
org. 

Finally, the website now also in-
cludes a new video explaining why we 
do what we do. Our industry has never 
been more important than it is right 
now. Homes are the one constant in our 
lives; they are sanctuaries for our fami-
lies and loved ones. However, so many 
of our neighbors do not have access 
to attainable housing due to economic 
upheaval and longstanding inequity. 
That is why housing is essential and 
our vigilance and diligence is needed to 
ensure that we continue to work safely 
and professionally.  

Members are encouraged to share the Dallas BA’s new video illustrating the ways 
that housing is safe, essential and professional. Find it on the COVID-19 Rsource 
Page on DallasBuilders.org.

The 2020 McSAM Awards, 
which will be presented by StrucSure 
Home Warranty, marks the 41st An-
niversary of the event. This year’s 
gala will be held on Saturday, Aug. 
29. It is currently scheduled to be 
held at the Westin Galleria Dallas; 
however, changes will be made as 
circumstances demand.

A total of 414 entries were re-
ceived in this year’s awards competi-
tion. In addition, 59 sales achievers 
will be honored. Finalists and Sales 
Achievers can be viewed at McSA-
MAwards.com.

Olympian and former NFL 
Player Johnny Quinn will serve as 
master of ceremonies.

He is a keynote speaker and 
leadership trainer for businesses and 
organizations of all sizes. Quinn  is a 
U.S. Olympian in the sport of bobsled 
and competed at the 2014 Winter 
Olympics in Sochi, Russia. He  is also 
a former pro football player spending 
time with the NFL’s Buffalo Bills, 
Green Bay Packers and Saskatch-
ewan Roughriders of the CFL. 

The McSAM Awards were cre-
ated in 1979 by the Sales and Mar-
keting Council of the Dallas Build-

Johnny Quinn is the third person 
ever to have both played in the NFL 
and to have competed in the Winter 
Olympics. 

McSAM Awards is Aug. 29
ers Association in recognition of 
Sales and Marketing excellence. The 
prestigious McSAM Award is given 
to builders, developers and associates 

-
ative contribution in residential mar-

during the past 12 months.
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Challenging Times Not Stopping 
Dallas BA Advocacy

The Dallas Builders Association 
has continued a steady pace of industry 
advocacy during the pandemic, even 
though we have faced the challenges of 
social distancing and restricted physical 
access to local, state and federal gov-

being the new city hall, the Association 
had an active June.

On the local front, the continued 
consideration of master plans has joined 
the fray along with fees and develop-
ment processes.

Dallas BA partnered with other 
real estate industry associations in rais-
ing concern over proposed increases to 
fees for lane and sidewalk closures in 
the right-of-way in the City of Dallas.

Dallas BA, along with MetroTex, 
TEXO and The Real Estate Council 
(TREC), submitted our concerns in a 
June 22 letter to the Dallas City Council 

of implementing new fees that add to the 
cost of development, particularly during 
an economic collapse and subsequent 
recovery.”

The industry associations cited 
how our members are already incentiv-
ized to meet structured development 
timelines, mitigate the impact of the 
traveling public, and remove barricades 
as soon as possible. 

We also noted how some delays 
are not the fault of the developer, urg-

ordinance that ensures any lost time 
caused by City of Dallas process related 
delays not be used in the calculation of 
fees. Inspection scheduling and mis-
communication between departments 
were cited as issues that should not be 
held against the builder.

The associations voiced our ap-
preciation for the ordinance’s exemp-
tions of certain residential roads and 
the grandfathering of closures permitted 
before Oct. 1, 2020.

The Dallas City Plan Commission 
on June 18 began the process to update 
to the ForwardDallas Comprehensive 
Land use Plan. The 10-year plan for 
land use acts as a “vision to guide city 
actions.” The update will integrate 
other citywide planning efforts that 
impact land use and development. The 
discussion will include the need for 

affordability. Dallas BA has been in 
communication with the city and will 
seek to participate in the update. 

As mentioned in last month’s 
column, the Association weighed in on 
Dallas’ Comprehensive Climate Action 
Plan (CECAP). As the city released a 
draft we offered our concerns about 

several provisions that are vague enough 
to be problematic. Items such as infra-
structure for solar products and electric 
vehicle charging appear to be introduced 
in a manner that would lead to relatively 
soon to be drafted ordinances mandating 
their installation in newly constructed 
homes, regardless of the preference of 
the home buyer. There are also concepts 
that interfere with or add costs related 
to the choice of appliances, as well as 
those that could encumber real estate 
transactions or lead to costly retro com-
missioning in a housing market where 
affordability is already a challenge. 

The Denton City Council has re-
cently begun consideration for updates 
to the city’s urban forest master plan. 
The plan can influence future ordi-
nances, as well as how any reforestation 
funds are spent. The Dallas Builders 
Association has now weighed in for a 

-
ing a survey of stakeholders last year 
and most recently with members of the 
city council. 

Dallas BA stressed to the city 
council the importance of a balanced ap-
proach that avoids any negative impact 
on property owners and future home 
buyers, while also fully recognizing 

development has on the city’s canopy 
and tree stock. The 2016 Denton State 
of the Urban Forest report cited that 
the single-family residential land use 
class had the highest level of individual 
canopy coverage for the city. In fact, 
the report pointed out that growth and 
development of, what was previously 

canopy cover.
As Texas is still discovering the 

full duration and magnitude of the 
economic impact from COVID-19, it 
is important that municipalities and 
counties keep in mind the impact that 
any current or future regulation can have 
on the ability for working families to 
attain a home.

Along with outreach to area mu-
nicipalities, Dallas BA had our major 
federal advocacy event in June. Break-
ing from our normal in-person meetings 
in Washington, D.C. or in congressional 
districts here in the region, Dallas BA 
hosted virtual meetings with members 
of our service area’s delegation from the 
U.S. House of Representatives. 

The meetings were part of our 2020 
Legislative Conference in coordination 
with NAHB. The annual event was 
moved to virtual and teleconference 

and effective ways to bring the housing 
industry’s concerns to our nation’s deci-

sion makers. 
Discussing how residential con-

struction is well positions to respond 
to demand and be an economic driver 
as the nation emerges from distancing 
requirements, members and staff from 
the Dallas BA, along with members of 
the Greater Fort Worth BA, asked our 
U.S. Representatives to make regula-
tory considerations to help keep home 
building on track during this challeng-
ing economy. 

The need to expand and ease 
access to the Paycheck Protection 
Program, fund career and technical 
education and prevent federal overreach 
in energy codes were among the issues 
discussed. 

On June 22, the “Navigable Waters 
Protection Rule” (WOTUS), which is 

-
tion of the “waters of the United States 
(WOTUS) became effective in every 
state except Colorado. 

As expected, there had been at-
tempts to block the rule in federal court. 
However, after Judge Seeborg of the 
North District of California denied the 
request, the rule was cleared for imple-
mentation. For Colorado, a preliminary 
injunction has been issued and the state 
is considering its own wetland permit-
ting program. But in Texas and the rest 
of the country, builders and developers 

The NWPR puts in place a WO-
-

plements the Clean Water Act (CWA), 
protecting important water bodies such 
as traditional navigable waters and 
territorial seas. It also corrects the dan-
gerous overreach of the previous 2015 

isolated water bodies on private prop-
erty, “ephemeral” waters that form only 
in response to rain and most ditches. 

Dallas BA has played a key advo-
cacy role on this policy in recent years. 
We hosted the former administrator for 
the Environmental Protection Agency 
in 2017 for a policy roundtable to give 
direct feedback from home builders and 
developers affected by the 2015 WO-
TUS Rule. In September of 2019, Dallas 
BA hosted EPA Region 6 Administrator 
Ken McQueen, who announced the 
Environmental Protection Agency and 

of the repeal of the problematic 2015 
“waters of the United States” rule.

As we continue to traverse some 
yet uncharted waters in the nation’s 
recovery from COVID 19, Dallas BA 
will continue to be a regulatory voice 
for our members. 

who want to take an active role in the leadership of the Association and the 
evolution of the home building industry in the area.

The Association Board of Directors is selected by the membership in an 
election at the end of each summer. This is accomplished through a series of 

to become a leader, not just a Board member.
Once the Nominating Committee completes the review of the interested 

candidates, it then prepares recommendations and the ballot.
If you are interested, or know someone who is, now is the time to let the 

Nominating Committee know. Alan Hoffmann of Hoffmann Homes is chairman 
of the committee this year. Deadline to nominate is July 24 at 9 a.m.

Expectations of a Director
Each director is elected for a one-year term, starting around Oct. 1. He/

she is expected:
1. To attend the Board of Directors Retreat;
2.  To attend the Installation of Leadership;
3. To attend the monthly Board meetings;
4. To attend all Dallas BA general functions;
5. To invest in HOMEPAC of the Dallas Builders Association;
6. To take an active role in the committee structure of the Dallas BA;
7. To be active in recruiting new members; and
8. To support the special events of the Dallas BA.
Express your interest or make a nomination by emailing Sheena Beaver 

at sheena.beaver@dallasbuilders.com. Please put “2021 BOD Nomination” in 
the subject line and include the following three items:

2. Involvement with the Dallas BA; and
3. Please note if you are eligible to be conisdered as an Honored Life 

Director. According to the Dallas BA bylaws, the Board may elect Honored 
Life Directors upon nomination for the posiition by the Nominating Commit-
tee. The member shall have:  

 Served as a Director for at least seven (7) years.
 Served at least one (1) year as Chairman or President of a Committee, 

 Met all Board of Directors attendance requirements for at least seven 
(7) years.

 Made extraordinary contributions to the home building industry or the 
community.

 Invested in HOMEPAC of Greater Dallas for at least seven (7) years.

Nominations sought for 
2021 Board of Directors
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T E X A S  A S S O C I A T I O N  O F  B U I L D E R S 
IS HERE TO HELP PROTECT YOU!

The 2019-2021 Texas Residential Construction Contracts reflect the most recent legislative changes affecting the home-
building industry in Texas. Overall, more than 50 enhancements have been made to the various contracts and agreements, 
including arbitration procedures, latent defect claim issues, code compliance matters and attorney’s fees.  

Here are a few eye-catching updates that will be included in the 2019-2021 contracts package. 
  New Flood Notice Requirements. 
  New Homeowner Maintenance Form.  
  New Job Rules Addendum to the Independent Contractor Form. 
  Updated Express Home Warranty that reflects current building practices and updated standards.

The 2017-2019 subscription expired August 31, 2019.  Purchase online at Te x a s B u i l d e r s . o r g . 

2 0 1 9 - 2 0 2 1  TA B  C O N T R A C T S

With more than 40 years of experience in the home building industry, we understand the unique challenges your business faces.

We offer a personalized, consultative approach to protecting your investment, and are exclusively endorsed by the Texas Association of Builders.

CALL US TODAY AT 972.512.7700 OR VISIT HIALLC.COM

PROVIDING PROTECTION IN A WORLD OF UNKNOWNS

Dallas BA toolkit proving to be 
valuable resource for members

The Dallas BA’s COVID-19 Re-
sponse Kit continues to be a valuable 
resource for members during the cur-
rent pandemic. This comprehensive re-
source provides guidance for job sites 
of all sizes, model homes, record keep-
ing and informative videos in English 
and Spanish. 

This response kit is based on re-
sources developed by the Construction 
Industry Safety Coalition and direc-

972-783-4660

tives issued by Governor Abbott.
The Dallas BA strongly recom-

mends that all builders and remodeling 
contractors implement these recom-
mendations for COVID-19 exposure 
prevention and preparedness or an 
equivalent plan. 

The document was compiled by 
leading industry trade groups repre-
senting all facets of construction. They 
include common sense social distanc-

ing and sanitization measures shown to 
mitigate the spread of COVID-19.

The toolkit is just one part of the 
Dallas BA’s efforts to keep housing es-
sential and keep members in business 
during the pandemic. 

The Association also has jobsite 
hand sanitizer and KN95 face masks 
available to members. Visit the calen-
dar at DallasBuilders.org to place an 
order for curbside pickup.

Builders and associates alike can 
maximize their exposure by keeping 

The builder/remodeler search is 
the cornerstone of the Dallas Build-
ers Association’s consumer-focused 
website, DallasBuilders.com, which 
garnered awards from both the Texas 
Association of Builders and the Na-
tional Association of Home Builders 
in 2019. 

The website features an a search 

and remodelers by location, price and 
architectural style. 

Builders and remodelers can get 

by taking a few minutes to update in-
formation in their Dallas BA member 

member website at DallasBuilders.

org and click on MEMBER LOGIN at 
the top left. If you do not update your 

visible when consumer and real estate 

DallasBuilders.com sees about 
6,000 unique visitors each month.

Builders and remodelers are also 
able to add their company logo, a link 
to their website, a photo, a YouTube 
video, social media links and a company 
description FOR NO ADDITIONAL 
COST. 

Associates and land developers can 
take advantage of these enhancements  
on their listings on DallasBuilders.org 
for a fee of $200 per year.

Both builders and associates can 

their member portal. To access this in-
formation, log into your Dallas Builders 
portal and select Referral Report (YTD).

This will open a new tab with a 
chart. Click on the second tab called 
“Referrals By Type.”

all the same options. Only Associates 
paying for an Enhanced Listing and 

The system lists “referrals,” which 
is when a member listing is either 
displayed (impression) or interacted 
with (lead).

“Impressions” occur when some-
one is scrolling through the directory 
and your listing is “seen.”

“Leads” occur when someone 
stops on your directory listing and 
clicks anything. For example, someone 
may click the company name to pull up 
the directory listing in a new tab or the 
Facebook icon on your listing.

Contact staff at info@dallasbuild-
ers.com or 972-931-4840 for assistance.
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Scott Roberts Named July 
CGP Designee of the Month 

Since joining the Dallas Builders 
Association in 1987, Scott Roberts is  
well known and well respected. He is 
always willing to donate his time and 
talents to help further the construc-
tion industry and those in need. 

His work has been recognized 
with many awards. He has served 
as a judge for design competitions, 
spoken at seminars, written articles 
for magazines and has been an active 
leader in the Association and the City 
of Garland.

Scott established Creative Archi-
tects in 1982 amid the savings and 
loan crash. Since then his work has 
included about 2,500 new homes, re-

and recreational, religious, hospital-
ity and retail spaces. In 2001 Creative 
Architects specialized in assisted liv-
ing and independent living projects. 
With this unique emphasis coupled 
with Scott’s passion for civic duty 
and philanthropy, he has completed 
multiple projects to help combat-
wounded veterans and their families 
through the Dallas BA’s partnership 
with Operation FINALLY HOME 
and Patriot PAWS.

Scott’s dedication to keep learn-

construction and the role energy ef-

through his work to obtain and 

Professional designation. Annual 
renewal requires ongoing continuing 

Aging-in-Place Specialist designa-
tion from the National Association 
of Home Builders.

His education plays a key role in 
the metroplex, where he has served 
the City of Garland as the chairman 
of the Planning Commission and 
the Capital Improvements Commis-
sion for the last 12 years. Scott also 
serves in various chair, vice chair and 
member roles for the City of Garland 
Central Area Plan Implementation 
Committee, the North Garland Area 
Plan Implementation Committee, the 
Garland Multifamily Zoning Review 
Committee and the Garland Charter 
Review Board 2018.

Over the course of his 44 years in 
the industry he has accumulated doz-
ens of awards,  most notably being 
named an Dallas BA Honored Life 
Director and the Clyde Anderson As-

sociate of the Year. Scott has garnered 
various ARC Awards, has been named 
to D Home Magazine’s inaugural list of 
“50 Best Dallas” Architects” and was 
the recipient of the 2018 Preservation 
Dallas Achievement Award.

When Scott is not chairing or serving 
on numerous boards, committees and 
councils within the Dallas Builders 
Association he enjoys athletic activities 
such as Moo Duk Kwan Taekwondo 
and has so far achieved a red belt, which 
is one step away from a black belt. At 
the age of 63 he completed a 70.3 mile 
half Ironman Triathlon, where he swam 
1.2 miles, biked 56 miles and ran a half 
marathon of 13.1 miles. Scott is also an 
avid photographer and videographer. 
His talents are limitless. 

How do you market your designa-
tion?

I highlight my CGP and CAPS desig-
nations on my web page – see attached 
screenshot I also work the designations 
into conversations with clients. I did 
that just Monday when explaining how 
construction has changed in terms of 
energy to a client who wants to build 

and education.

What does your designation add to 
your business?

The designation adds credibility and 
illustrates my efforts to keep current 
in today’s changing world of home 
building.

How do your customers respond to 
your designation? 

My clients appreciate the knowledge 
and give a knowing/impressed nod 
when I explain what being a CGP 
means.

Why did you select this designation?
I have always had a quest for knowl-

edge in the architectural energy ef-
ficiency field. I even studied earth 
sheltered design in the 70s. I like to stay 
one step ahead of the codes and market. 
CGP was an easy choice.

What additional philanthropic en-
deavors do you support?

I am active in and donate to the 
Christina Grimmie Foundation, which 
helps families after tragedies. As one of 
their mottos says, “After the headlines 

are gone, who is left? The families.”

How did you get started in this 
business?  What got you into the 
industry?  

Since I was in junior high I wanted 
to be a veterinarian or architect. Ar-
chitect won out. I had worked for a 
residential architect for a couple of 
years before going back to commer-
cial design work. The savings and 
loan crash of the mid-80s resulted in 

-
ing on residential. I’ve never looked 
back.

What do you like most about the 
industry?

I love the work, individual clients 
and the builders. While the awards 
are nice, the best award is that call or 
note from a happy homeowner say-
ing how much they love their home.

What advice can you give to some-
one new starting out?

If you are starting out my advice is 
to never stop learning. You can learn 
from everyone and anyone. Learn 
through classes, talking to builders, 
talking to the trades and others. One 
of the best places for all three is the 
Dallas Builders Association or your 
local association.

    -------------------------------

Professional or to find out about 
other educational opportunities, 
contact Sheena Beaver at sheena.
beaver@dallasbuilders.com. 

Presented by

Upcoming classes –
July & August

Presented in partnership with 

The Dallas BA Education Commit-
tee has been working hard to ensure 
learning opportunities continue to be 
offered to the membership. Traditional 
in-person learning has pivoted to on-
line platforms for the time being. In the 
future the Association looks forward to 
offering a hybrid of educational op-
portunities. The Dallas BA education 
calendar is regularly updated with new 
upcoming classes, webinars and On 
Demand videos. 

The following courses are made pos-
sible by 2020 education title partner 
StrucSure Home Warranty and year-

-
sociates, LLC and 84 Lumber. Their 
commitment to the industry’s educa-
tion is vital to the Association’s educa-
tion program.

Classes are offered in a virtual for-
mat via Zoom; attendees must register 
at dallasbuilders.org at least 48 hours 
in advance. 

Risk Management & Insurance for 
Building (CGR, GMB, GMR) Certi-

Today’s builders face a liability in-
surance crisis. Coverage has become 
scarce, expensive and restrictive. In 
this environment, builders must use 
comprehensive risk management strat-
egies to reduce construction risks and 
other exposures. From overarching 
principles to practical solutions on ob-
taining the most competitive insurance 
quotes, this course gives builders the 
tools needed to manage their risk.

Graduates of this course will be able 
to:

 Grasp and apply insurance termi-
nology;

 Use non-insurance risk manage-
ment strategies;

 Recognize the basics of the types 
of insurance coverage needed; and

 Structure company insurance and 
risk management programs with help 
from brokers and counsel.

Date: July 21, 2020
Time: 9:00 am - 3:00 pm 
Cost: $199/mem; $299/non-mem

Basics of Building (CGA, CGP, 

The basics of building is a must-at-
tend class for anyone new to the con-
struction industry and those who want 
to expand their knowledge in order 
to better communicate with builders 
about the construction process.

This course is designed to provide 
the student with a basic understand-
ing of the project management process 
and the basics of that process. Focus-
ing on six sections, this class will thor-
oughly cover common terminology, 
the sequence of events throughout the 
construction process, materials and 
methods typically used in residential 
construction and the roles stakeholders 
take during a new construction build or 
a remodel. 

This is a REQUIRED COURSE for 
anyone working toward obtaining a 

Professional designation.
Date: July 23, 2020
Time: 9:00 am - 3:00 pm 
Cost: $199/mem; $299/non-mem

Estimating and Scheduling (CGB, 

Course - August 4
Being offered in a virtual format, at-

tendees must register at least 48 in ad-
vance.

The ability to effectively prepare for 
a project is vital to the success of any 
business. Project preparation consists 
of multiple processes that work togeth-
er and, when performed effectively, 

achieve greater client satisfaction, en-
hance team and vendor relationships 

provides the knowledge and skills to 
perform two of the critical processes 
in project preparation: estimating costs 
and creating the schedule to complete 
the project.

Graduates will be able to:
Illustrate how estimating and sched-

uling work together to effectively set 
up the project.

 Identify the fundamentals of es-
timating to identify the costs (not the 
selling price);

 Use spreadsheets and packaged es-
timating systems;

 Identify the fundamentals of sched-
uling;

 Illustrate the schedule as a key 
communication tool.

Date: August 4, 2020
Time: 9:00 am - 3:00 pm 
Cost: $199/mem; $299/non-mem

Marketing & Sales for Building Pro-
fessionals (CGA, CGB, CGR) – Cer-

The days of “build it or remodel it and 
they will buy” are a thing of the past. 
Today, customers are both demanding 
and selective and, thanks to the world 
of technology, they are very well edu-
cated. So how do you stand out from 
the crowd and make your brand rel-
evant? 

This course will provide an overview 
of the many types of marketing and 
sales tools available today to help build 
a unique brand and a positive reputa-
tion so you can engage and motivate 
potential customers, clients and refer-
ral partners to choose your product or 
remodeling services.

Graduates will be able to:
 Identify social media and emerging 

technology to enhance marketing;
 Describe time-tested and cutting-

edge tactics to increase the effective-
ness of advertising, promotions and 
public relations;

 Identify a variety of methods to 
generate and qualify sales leads;

 Describe positive strategies to gain 
the agreement and close the sale; and

 Describe follow through tech-
niques that lead to great referrals

Date: August 4, 2020
Time: 9:00 am - 3:00 pm 
Cost: $199/mem; $299/non-mem

Project Management (CGB, CGR) 
-

Learn project management concepts 
and strategies designed to help increase 
professional value and the value you 
bring to your company and customers. 
This course will teach the basics of suc-
cessful project management. A success-
ful project is one that is built on time, 
on budget, and to the customer’s satis-
faction. The course explains the role of 
project managers during each phase of 
a project, including the pre-construc-
tion, construction, and post-construc-
tion phases. Project management tools 
and effective management of trade con-
tractors will also be discussed.

Graduates will be able to:
 Explain the basics of successful 

project management;
 Execute the pre-construction proj-

ect management functions and respon-
sibilities;

 Implement the tools available for 

 Manage trade contractors effec-
tively;

 Perform project management du-
ties during the project; and

 Complete the duties and responsi-
bilities of post-project management.

Date: August 19, 2020
Time: 9:00 am - 3:00 pm 
Cost: $199/mem; $299/non-mem
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Visit  
DALLASBUILDERS.ORG  
for complete contact 
information on these 

new members.
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NEW MEMBERS
BUILDERS

DTE Management
Toni Evans
972-877-1519
BUILDERS - RESIDENTIAL
Spike: Donnie Evans, Altura Homes
  
GreenCraft Builders, LLC
Chris Miles
214-718-8424
BUILDERS - RESIDENTIAL

Millennial Design Build LLC
Brittany Obert
214-264-7028
BUILDERS - RESIDENTIAL

Phillips Sousa Investments, LLC
Gene Sousa
903-474-4745
BUILDERS - RESIDENTIAL
Spike: Adam Slaughter, WhiteCap 
Construction
 

George San Roman 
951-805-6017
BUILDERS - REMODELER
Spike: Mary Stewart, Skyline Cabi-
netry
 

Saad Chehabi
214-499-9499
BUILDERS - RESIDENTIAL

The Project Brothers
David Yanniello
214-577-2217
BUILDERS - REMODELER

Willoughby Custom Homes
Scott Willoughby
214-597-5232
BUILDERS - RESIDENTIAL
Spike: Rod Vochatzer, Kelly-Moore 
Paint Co. Inc.

ASSOCIATES
ACP Allied Construction Professionals
Steven Gleaves 
214-227-9540
ENERGY EFFICIENCY

Boral Building Products
Brayden Cowling
214-551-4408
EXTERIOR CLADDING
  
Brothers Cabinetry Company
Jeffrey Mackie
321-298-8572
MILLWORK

Milestone 
Anniversaries

Milestones denote 
continuous Dallas BA 

membership.
40 Years 

Bob Thompson Homes

 
Zetley Distributors

 
-

tion Service

 
 

Information Service

 

Mark Clifton Homes

 
TopBuild Home Services, Inc.

 
Associa PMG North Texas, 

AAMC, AMO 
Highland Homes  

Nebraska Furniture Mart of Texas 
TG Cabinets of North Texas, Inc. 

Tri Tex Cabinets  
 

Carpet Tech
Erica Hand
972-540-5142
FLOORING

Galaxy Modern
Janelle Alcantara
214-455-6542
REAL ESTATE
Spikes: Kelly Reynolds, Keen Homes 

  
Luna’s Construction Cleanup
Erasmo Luna
214-563-6391
CLEANING/RESTORATION/MAIN-
TENANCE

North Texas Stucco LLC
Violeta Kille
940-686-9709
EXTERIOR CLADDING
  
Platt Cheema Richmond PLLC
Steven Dimitt
214-559-2700
PROFESSIONAL SERVICES

AFFILIATES/ADDITIONALS
ACP Allied Construction Profession-
als
J Marc Nichols
214-227-9540
ENERGY EFFICIENCY

DTE Management
Diane Reynolds
972-877-1519
BUILDERS - RESIDENTIAL
Spike: Donnie Evans, Altura Homes



THE HOME BUILDER      STICK IT WHERE
 THE SUN SHINES.

SEND RADIANT
HEAT BACK WHERE

IT CAME FROM

Solarbord Radiant Barrier roof sheathing reduces the cost 

of heating and cooling a home. Using heat-reflecting foil 

laminated onto our OSB, Solarbord stops up to 97% of the 

sun’s radiant energy before it can penetrate the attic 

space. When you stick Solarboard where the sun shines, 

your attic can be up to 30 degrees cooler. And a cooler 

attic means a cooler house. Use Solarbord, your 

customers will thank you.

LEARN MORE AT NORBORD.COM/SOLARBORD

COOLER ATTIC. COOLER HOUSE.



<<
  /ASCII85EncodePages false
  /AllowTransparency false
  /AutoPositionEPSFiles true
  /AutoRotatePages /All
  /Binding /Left
  /CalGrayProfile (Dot Gain 20%)
  /CalRGBProfile (sRGB IEC61966-2.1)
  /CalCMYKProfile (U.S. Web Coated \050SWOP\051 v2)
  /sRGBProfile (sRGB IEC61966-2.1)
  /CannotEmbedFontPolicy /Warning
  /CompatibilityLevel 1.4
  /CompressObjects /Tags
  /CompressPages true
  /ConvertImagesToIndexed true
  /PassThroughJPEGImages true
  /CreateJobTicket false
  /DefaultRenderingIntent /Default
  /DetectBlends true
  /DetectCurves 0.0000
  /ColorConversionStrategy /LeaveColorUnchanged
  /DoThumbnails false
  /EmbedAllFonts true
  /EmbedOpenType false
  /ParseICCProfilesInComments true
  /EmbedJobOptions true
  /DSCReportingLevel 0
  /EmitDSCWarnings false
  /EndPage -1
  /ImageMemory 1048576
  /LockDistillerParams false
  /MaxSubsetPct 100
  /Optimize true
  /OPM 1
  /ParseDSCComments true
  /ParseDSCCommentsForDocInfo true
  /PreserveCopyPage true
  /PreserveDICMYKValues true
  /PreserveEPSInfo true
  /PreserveFlatness false
  /PreserveHalftoneInfo false
  /PreserveOPIComments false
  /PreserveOverprintSettings true
  /StartPage 1
  /SubsetFonts true
  /TransferFunctionInfo /Apply
  /UCRandBGInfo /Preserve
  /UsePrologue false
  /ColorSettingsFile ()
  /AlwaysEmbed [ true
  ]
  /NeverEmbed [ true
  ]
  /AntiAliasColorImages false
  /CropColorImages false
  /ColorImageMinResolution 300
  /ColorImageMinResolutionPolicy /OK
  /DownsampleColorImages true
  /ColorImageDownsampleType /Bicubic
  /ColorImageResolution 72
  /ColorImageDepth -1
  /ColorImageMinDownsampleDepth 1
  /ColorImageDownsampleThreshold 1.00000
  /EncodeColorImages true
  /ColorImageFilter /DCTEncode
  /AutoFilterColorImages true
  /ColorImageAutoFilterStrategy /JPEG
  /ColorACSImageDict <<
    /QFactor 0.15
    /HSamples [1 1 1 1] /VSamples [1 1 1 1]
  >>
  /ColorImageDict <<
    /QFactor 0.15
    /HSamples [1 1 1 1] /VSamples [1 1 1 1]
  >>
  /JPEG2000ColorACSImageDict <<
    /TileWidth 256
    /TileHeight 256
    /Quality 30
  >>
  /JPEG2000ColorImageDict <<
    /TileWidth 256
    /TileHeight 256
    /Quality 30
  >>
  /AntiAliasGrayImages false
  /CropGrayImages false
  /GrayImageMinResolution 300
  /GrayImageMinResolutionPolicy /OK
  /DownsampleGrayImages true
  /GrayImageDownsampleType /Bicubic
  /GrayImageResolution 72
  /GrayImageDepth -1
  /GrayImageMinDownsampleDepth 2
  /GrayImageDownsampleThreshold 1.00000
  /EncodeGrayImages true
  /GrayImageFilter /DCTEncode
  /AutoFilterGrayImages true
  /GrayImageAutoFilterStrategy /JPEG
  /GrayACSImageDict <<
    /QFactor 0.15
    /HSamples [1 1 1 1] /VSamples [1 1 1 1]
  >>
  /GrayImageDict <<
    /QFactor 0.15
    /HSamples [1 1 1 1] /VSamples [1 1 1 1]
  >>
  /JPEG2000GrayACSImageDict <<
    /TileWidth 256
    /TileHeight 256
    /Quality 30
  >>
  /JPEG2000GrayImageDict <<
    /TileWidth 256
    /TileHeight 256
    /Quality 30
  >>
  /AntiAliasMonoImages false
  /CropMonoImages false
  /MonoImageMinResolution 1200
  /MonoImageMinResolutionPolicy /OK
  /DownsampleMonoImages true
  /MonoImageDownsampleType /Bicubic
  /MonoImageResolution 72
  /MonoImageDepth -1
  /MonoImageDownsampleThreshold 1.00000
  /EncodeMonoImages true
  /MonoImageFilter /CCITTFaxEncode
  /MonoImageDict <<
    /K -1
  >>
  /AllowPSXObjects false
  /CheckCompliance [
    /None
  ]
  /PDFX1aCheck false
  /PDFX3Check false
  /PDFXCompliantPDFOnly false
  /PDFXNoTrimBoxError true
  /PDFXTrimBoxToMediaBoxOffset [
    0.00000
    0.00000
    0.00000
    0.00000
  ]
  /PDFXSetBleedBoxToMediaBox true
  /PDFXBleedBoxToTrimBoxOffset [
    0.00000
    0.00000
    0.00000
    0.00000
  ]
  /PDFXOutputIntentProfile ()
  /PDFXOutputConditionIdentifier ()
  /PDFXOutputCondition ()
  /PDFXRegistryName ()
  /PDFXTrapped /False

  /CreateJDFFile false
  /Description <<
    /ENU ([Based on '[High Quality Print]'] Use these settings to create Adobe PDF documents for quality printing on desktop printers and proofers.  Created PDF documents can be opened with Acrobat and Adobe Reader 5.0 and later.)
  >>
  /Namespace [
    (Adobe)
    (Common)
    (1.0)
  ]
  /OtherNamespaces [
    <<
      /AsReaderSpreads false
      /CropImagesToFrames true
      /ErrorControl /WarnAndContinue
      /FlattenerIgnoreSpreadOverrides false
      /IncludeGuidesGrids false
      /IncludeNonPrinting false
      /IncludeSlug false
      /Namespace [
        (Adobe)
        (InDesign)
        (4.0)
      ]
      /OmitPlacedBitmaps false
      /OmitPlacedEPS false
      /OmitPlacedPDF false
      /SimulateOverprint /Legacy
    >>
    <<
      /AddBleedMarks false
      /AddColorBars false
      /AddCropMarks false
      /AddPageInfo false
      /AddRegMarks false
      /BleedOffset [
        0
        0
        0
        0
      ]
      /ConvertColors /NoConversion
      /DestinationProfileName ()
      /DestinationProfileSelector /NA
      /Downsample16BitImages true
      /FlattenerPreset <<
        /PresetSelector /MediumResolution
      >>
      /FormElements false
      /GenerateStructure true
      /IncludeBookmarks false
      /IncludeHyperlinks false
      /IncludeInteractive false
      /IncludeLayers false
      /IncludeProfiles true
      /MarksOffset 6
      /MarksWeight 0.250000
      /MultimediaHandling /UseObjectSettings
      /Namespace [
        (Adobe)
        (CreativeSuite)
        (2.0)
      ]
      /PDFXOutputIntentProfileSelector /NA
      /PageMarksFile /RomanDefault
      /PreserveEditing true
      /UntaggedCMYKHandling /LeaveUntagged
      /UntaggedRGBHandling /LeaveUntagged
      /UseDocumentBleed false
    >>
    <<
      /AllowImageBreaks true
      /AllowTableBreaks true
      /ExpandPage false
      /HonorBaseURL true
      /HonorRolloverEffect false
      /IgnoreHTMLPageBreaks false
      /IncludeHeaderFooter false
      /MarginOffset [
        0
        0
        0
        0
      ]
      /MetadataAuthor ()
      /MetadataKeywords ()
      /MetadataSubject ()
      /MetadataTitle ()
      /MetricPageSize [
        0
        0
      ]
      /MetricUnit /inch
      /MobileCompatible 0
      /Namespace [
        (Adobe)
        (GoLive)
        (8.0)
      ]
      /OpenZoomToHTMLFontSize false
      /PageOrientation /Portrait
      /RemoveBackground false
      /ShrinkContent true
      /TreatColorsAs /MainMonitorColors
      /UseEmbeddedProfiles false
      /UseHTMLTitleAsMetadata true
    >>
  ]
>> setdistillerparams
<<
  /HWResolution [2400 2400]
  /PageSize [612.000 792.000]
>> setpagedevice


